VALUABLE SALES ARTICLES ON MULTIPLE LINES OF INSURANCE 


ba “TRY TE Oat 








AN AMERICAN WEEKLY REVIEW OF INSURANCE 


SVEN, eet eye hPa fo Ti emo ss wy - chine Pix: Pee ae 








— Volume CXVIII a: ‘hie: scelever oe as 
Femme Coy New York and Chicago, Thursday, May 12, 1927 gingQut Dollars Yearly 








.PERFECT PROTECTION 
commands enthusiastic 
approval everywhere 























Almost unknown in the experience of Perfect I don’t carry any life insurance and never will. 
Protection Men are many objections commonly I am not ready for life insurance now 


influencing the life underwriter’s failure. It’ dé tacit ab teamendite teed 
Perfect Protection actually appeals to the man oe - _ , plate stinnenin sais 
Almost incredible, yet, the actual experience 


who, if canvassed with life insurance alone, : 

would say: of Perfect Protection Men the country over 
‘ , wal dail bstantiates this i ive fact. 

I will talk about anything else but life in- ~~ wai ss 


surance. Why use your energy, time and effort in daily 


I Siecle : din life i breaking down established opinions and con- 
am absolutely not interested in lite insurance. victions when Perfect Protection sweeps into 


I am single and don’t need life insurance. the Open Mind ? 
A Ch ll / Wechallenge every experienced underwriter to solicit, with Perfect Protection, 
a enge. ten prospects who have previously refused to buy life insurance from him. 


A PERFECT PROTECTION ILLUSTRATION 


Accident—$50.00 every week, payable for one day Sickness—$50.00 every week, payable for one day 
or for LIFE if disabled by any accident. or for fifty-two weeks if disabled by any sickness. 


Total Permanent Disability by Accident— 
$3,200.00 every year for LIFE if totally and Old Age—$5,000.00 cash to you at age 65, or 
permanently disabled by accident. No further 
premiums to pay and no deductions from the 4 i : 
face of the life policy to offset indemnity so paid. Natural Death—$5,000.00 cash or a substantial 
Total Perthanent Disability by Sickness— mouthhy -seegures ot ed family should you not 
$3,200.00 for one year if totally and permanently survive the age of 65. 
disabled by sickness and $600.00 each year there- : 
after. No further premiums to pay and no de- Death by Accident—$15,000.00 cash or $10,000.00 
ductions from the face of the life policy to offset cash AND a monthly income to your family 
indemnity so paid. should death result from accident. 


If you are further interested in this service which accom- 
plishes everything possible for life insurance to do, and 
in addition easily overcomes the cause of the greatest of 
all sales resistance—human selfishness—write today for 
ae 

















our booklet: ‘‘Selling Perfect Protection.”’ 


RELIANCE LIFE INSURANCE COMPANY of PITTSBURGH . FARMERS BANK BUILDING, PITTSBURGH, PA. 
Special Lines Section, Pages 21 to 43. 
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GLOBE & RUTGERS FIRE INSURANCE COMPANY | 


111 William Street, New York City 





January Ist, 1927 


ASSETS 

Bonds and Mortgages $149,425 .00 
U. S. Liberty Bonds 518,200.00 
Government, City, Railroad and other Bonds and 

59,564,972 .90 
Cash in Banks and Office 2,434,964 .77 
Premiums in Course of Collection 8,827,461 .77 
Interest Accrued 111,020.32 
Reinsurance Recoverable on Paid Losses 134,952.12 





$71,740,996.88 
LIABILITIES 

$3,500,000 .00 

25,610,575 .98 

21,162,599 .90 

Losses in Course of Adjustment 8,362,821 .00 
Commissions and Other Items 7,100,000 . 00 
Reserve for Taxes and Depreciation 6,005,000 . 00 


$71,740,996. 88 


Surplus to Policy Holders - - - $29,110,575.98 


ISSUES POLICIES AGAINST 
Fire, Marine, Tornado, Earthquake, Flood, Hail, 
Explosion, Riot and Civil Commotion, 
Sprinkler Leakage, Inland Marifie Transportation, 
Parcel Post, Automobile 
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E. C. JAMESON, President W. L. LINDSAY, Secretary 

LYMAN CANDEE, Vice-President A. H. WITTHOHN, Secretary 

W. H. PAULISON, Vice-President A. G. CASSIN, Assistant Secretary 
J. H. MULVEHILL, Vice-Pres. & Secy. J. L. HAHN, Assistant Secretary 

J. D. LESTER, Vice-President M. J. VOLKMANN, Local Secretary 


AUTOMOBILE DEPARTMENT 


L. R. BOWDEN, Manager 
95 Maiden Lane New York City 
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Tur Srectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four Dollars per annum, postage prepaid; to all for- 
eign countries the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 
PUBLISHERS 
135 Witt1Am Street, New York 


Arthur L. J. Smith 
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Harry W. Barnard 
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Loughton T. Smith 
Secretary 
Sholto D. Kirk Fred B. Humphrey 
Assistant Treasurer Assistant Secretary 
Robert W. Blake, Managing Editor; Thomas J. V 
Cullen, Statistician; Ernest V. Sullivan, Assistant 
Editor; W. Eugene Roesch, Associate Editor. 
Telephone, Beekman 4600 (4 trunk lines) 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago, Telephone, Wabash 0531 
Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 
Copyright, 1927, by The Spectator Company, New York 
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Vice-President 
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ILLINOIS INSURANCE SUPERVISION 
ITH the failure of the Marquette 
National Fire Insurance Com- 

pany ,of Chicago, and its attendant 

rumors, it is hardly possible longer to put 
much faith in the supervising machinery of 

Illinois. This machinery consists primar- 

ily of the department of trade and com- 

merce, of which there is an insurance 
division, nominally under the control of 
an insurance superintendent. For several 
years the superintendent has been some- 
what of a figurehead and the active 
officer has been the director of trade and 
commerce. During the past four years 
there has been a procession of failures in 
Illinois, in few if any of which the Illi- 
nois department took the initiative in 
forcing liquidation. In several cases 
initial action: by departments of other 
states apparently led the local department 
in the final taking of steps for liquidation. 
Taxes paid by taxpayers and policyhold- 
ers of Illinois are certainly sufficient to 
sustain an insurance department which 
would guarantee them against loss 
through weak insurance organizations. If 
the Illinois department had taken steps 
earlier in forcing liquidations in several 
cases while there were still sufficient 
assets to meet the claims of policyholders, 
perhaps the losses of the latter would 
have been lessened. It is impossible to 


conjecture what may be the result in the 
case of the Marquette National Fire, but 
at present the situation looks dubious for 
the policyholders. It is not too much to 
say this failure may not prove to be the 
climax of the situation.. There are still 
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weak spots among some Illinois insur- 
ance organizations. Is it not time that 
the Illinois insurance troubles were 
cleared up so that the many sound com- 
panies in that state may continue to do 
business without fear of public distrust? 





A FIELD FOR DEVELOPMENT 
T is interesting to note that twenty 
delegates, representing sixteen gov- 
ernments, attended the first formal meet- 
ing of the Inter-American Commission 
on Commercial Aviation which was held 
last week at the Navy Department in 
Washington, D. C. The session was pre- 
sided over by William P. MacCracken, 
Jr., assistant secretary of commerce for 
aeronautics, and this country was off- 
cially present in the persons of Mr. Mac- 
Cracken; Harry F. Guggenheim, presi- 
dent of the Guggenheim fund for the 
promotion of commercial aviation ; Com- 
mander John L. Gallan, U. S. N. R.; and 
an executive of Airways, Inc., of Ham- 
mondsport, N. Y. 

The Commission is to draw up a plan 
of aviation procedure along commercial 
lines, together with air rules and regula- 
tions, which will be submitted to the gov- 
ernments of twenty-one American repub- 
lics at the Pan-American conference to 
be held in Havana during January, 1928. 

The Washington meeting of the Com- 
mission indicates a desire on the part of 
the Americas for the definite and imme- 
diate inception of some move which will 
bring about that growth of commercial 
aviation on this side of the Atlantic to 
which the nature of the countries and the 


needs of the people clearly point. It is 
high time unified action was taken. 


Boasting mechanical advancements and 
achievements never before equalled in the 
history of the world, the United States 
have seen fit to remain apathetic toward 
commercial aviation in the face of a 
European progress that almost daily at- 
tains greater stature. 

Our pioneers and technical experts 
have done their part, but our citizenry has 
largely confined its interest to “stunt fly- 
ing” and to daily newspaper headlines 
which feature air accidents out of all pro- 
portion to their real importance. If the 
Inter-American Commission can “sell” 
the idea of commercial aviation to the 
man-on-the-street so that government 
circles will react favorably to the pressure 
of an aroused public concept of the sub- 
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ject, insurance companies may look for a 
comparatively new and _ constantly-ex- 
panding market for their indemnity con- 
tracts. 





THE LESSON OF DISASTERS 

F the people of the Middle West did 

not fully realize the need for adequate 
amounts of insurance before, they prob- 
ably do now; but the lesson has not been 
without ‘its horrors. The tornado and 
storm casualties of this week in that sec- 
tion now total about 200 dead and over 
800 injured, with property losses running 
into the millions. Coming on the heels of 
the floods in Mississippi, Louisiana and 
Arkansas, for which a relief quota of 
$10,000,000 is now considered insufficient, 
the Middlewestern storms have added to 
the sufferings and deprivation of thou- 
sands of citizens. 

Insurance companies and insurance 
men are playing their parts in aiding the 
amelioration of the ills to which the 
stricken territories are subjected. Organi- 
zations and individuals are making pri- 
vate donations to rescue work and losses 
falling under insurance policies are being 
paid with more than ordinary promptness 
in order that indemnity contract holders 
may benefit. Furthermore, some insur- 
ance companies are extending the grace 
periods for payment of policy premiums 
until stock can be taken of the exact ex- 
tent of the disasters and the labor of 
reconstruction can be fully launched. 





HE property destroyed by fire in the 
United States and Canada in April 
last is valued by the Journal of Com- 
merce at $39,723,800. While this is more 
than $12,000,000 less than the loss in 
April, 1926, it is about $13,000,000 more 
than the loss in March of this year, and 
brings the total for the first four months 
of the current year up to over $130,000,- 
000. This sum is $37,000,000 less than 
for the corresponding period of 1926, and 
$14,000,000 less than in the first four 
months of 1925, so that the record for 
the first third of this year is relatively 
satisfactory when compared with the 
losses in the corresponding periods of the 
two preceding years. The loss in Canada 
in April is placed by the Monetary Times 
at $2,172,900, or about $1,400,000 less 
than in April, 1926. Some satisfaction 
may be derived from the foregoing fig- 
ures. 
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CENTRAL LIFE SOCIETY SUIT 
Hearing Held in lowa Supreme Court—De- 
cision Not Expected Before June 

Des Mornes, Iowa, May 6.—Appeal of Hor- 
ace N. Havner and others from a decision of 
Judge Lester L. Thompson of Polk county dis- 
trict court, declaring an election of officers of 
the Central Life Assurance Society illegal, was 
heard before a full bench of the Iowa Supreme 
Court here to-day. 

The hearing of arguments was the culmina- 
tion of a long drawn out fight for control of the 
insurance concern by two rival groups, each 
declaring its separate group of officers in con- 
trol of the company’s affairs. 

Control of the company has been in the 
Miller-Carr group, but at a meeting held sev- 
eral months ago, a change was made in the by- 
laws of the company, and an election held pur- 
suant to the change without the statutory no- 
tice being given, it was alleged. In this elec- 
tion the group known as the Denny-Havner 
faction obtained the majority of the company’s 
executive offices. Suit was brought to restrain 
the new officers from taking charge of the busi- 
ness on the ground of irregularity of the elec- 
tion proceedings. 

The Miller-Carr faction remains in control 
of the affairs of the company pending the re- 
sult of the suit. 

Decision in the case is not expected until 
June. 


Brooklyn National Life Writes $1,000,000 
in Applications During April 

The Brooklyn National Life Insurance Com- 
pany announces that its special April campaign 
has resulted in the submission of applications 
for over $1,000,000 of life insurance. The cam- 
paign was preceded by a dinner given to the 
president and directors of the company by the 
general agents at the Brooklyn Club on Thurs- 
day evening, ‘March 31 last. The general agents 
contributing to this volume of business include : 
Joseph Steinbrink, Jack Warshauer, William 
L. Hookes, Leon Lurie, William M. Young, 
P. H. Gould & Co., Triangle Agency Inc., Con- 
tinental Thrift Corporation and Edward H. 
Diedrich. 

William R. Bayes, president of the company, 
commenting on the result of the agents’ efforts 
said, “Naturally, the president and directors of 
the Brooklyn National Life Insurance Com- 
pany are pleased and gratified at this fine con- 
tribution of business on the part of the gen- 
eral agents. We particularly appreciate the 
spirit of earnestness and loyalty with which 
they and their field men have conducted the 
campaign. The officers and directors of the 
company will make suitable recognition for the 
results of their efforts.” 


Restraining Order Modified 
Des Moines, Iowa, May 7.—An appeal from 
the decision of Judge B. F. Cummings, of 
Marshalltown, in which a temporary injunction 
and restraining order was issued against the 
Bankers Life Company to prevent that com- 
pany from lapsing members who failed to pay 


the advanced assessment as of call No. 176, 
reached the Iowa Supreme Court, Friday, and 
the decision of that tribunal modified the order 
by extending the time of lapsation to May 26. 

The order of the supreme court states that 
hecause of the issuance of the order and the 
publicity given it, many assessment members 
may ‘have, in good faith, failed to pay call No. 
176 before the last day of grace which was 
May 2, 1927, and therefore that all such mem- 
bers should have further opportunity to pay 
the full amount of said call No. 176 before be- 
ing lapsed. 


Provident Mutual Adopts Rewriting Plan 
The Provident Mutual thas just announced to 
its agency force the adoption of the plan of re- 
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writing insurance as of original date which has 
recently had the endorsement of the New York 
Insurance Commissioner. 

Upon satisfactory evidence of insurability, 
the company will rewrite an outstanding endow- 
ment or limited payment life policy to a less 
expensive plan of permanent insurance—the re- 
written policy to bear the date and age of the 
original policy and to be for the amount of in- 
surance which the premium now being paid 
would have purchased at the time the policy 
was issued. 

In announcing this plan the company does 
not wish to encourage the unsettling of out- 
standing insurance. The problem of old age 
protection is a vital one and should not he 
sacrificed except in cases of positive necessity. 








protection at low cost. 








MORE THAN TWENTY 
MILLION ENDORSERS 


Each policyholder in The Prudential—and there are 
more than 20,000,000 of them—is Prudentially insured 


because of a belief that this company offers the maximum 


Whatever the need for protection, 
there is a Prudential policy to 


meet it. 


This company maintains in every 
large center of population an Ordi- 
nary Agency which is prepared to 
give the ultimate in service to 
special agents and brokers, in this 


line of life insurance. 


Insurance Company of America 
EpwarpD D. DuFFIELp, President 
Home Office, Newark, New Jersey 


The Prudential 
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UNDERWRITING 
INSTRUCTION DISCUSSED 


Medical Directors Differ in 
Opinions 








OPEN FORUM PROVIDES INTEREST 





Special Session of Medical Section of 
American Life Convention Conducted 
by Dr. Harry W. Dingman 
[ConTRIBUTED ARTICLE] 

The seventeenth annual session of the Med- 
ical Section of the American Life Convention, 
held at Chicago last week, was characterized 
by an open forum, presided over by Dr. Harry 
W. Dingman, vice-president of the Continental 
Assurance Company, of Chicago. The follow- 
ing special report of this interesting session 
has been received by THE SPECTATOR. 

Dr. Harry W. Dingman, vice-president of 
the Continental Assurance Company, and 
author of “Insurability,” was chairman of a 
session called the open forum, This is some- 
what of an innovation in insurance meetings 
and was scheduled as a means of bringing out 
pithy and practical comments from the greatest 
number. Discussion was limited to three 
minutes. Some forty or fifty members took the 
floor at various times. Although six topics 
were listed only three were concluded. 

Dr. Frank L. Grosvenor, of the Travelers, 
led off the discussion on selection procedures 
in gall bladder cases. He emphasized the point 
that the insurance selector must hold in mind 
not real disabilities only, but claimed ones. Dr. 
Ross Huston, of the Bankers Life, believed it 
was safe to give disability benefits one year 
after complete recovery from gall bladder re- 
moval. Dr. A. C. Stokes of Omaha, a surgeon 
of wide experience, as well as medical director 
of the Guarantee Fund, believed the present 
day surgical procedures gave very satisfying 
results. Dr. E. F. Robinson, of the Business 
Mens Assurance Company of Kansas City, was 
more pessimistic. He brought out the point 
that individuals who had distress following 
operation considered that their first surgeon 
had not relieved them and they sought some one 
else. Dr. Carl Stutsman of the Merchants was 
of similar opinion. 

Dr. Dingman presepted statistics indicating 
that anywhere from 20 per cent to 66 per cent 
were not relieved by operation. Dr. J. L. 
Evans of the Farmers and Bankers Life, Wich- 
ita, Kan., emphasized that gall bladder inflam- 
mation was very frequently a part of a some- 
what generalized infection and removal of the 
gall bladder removed only part of the trouble. 
Discussion continued with many conflicting 


opinions by Dr. Frank Harnden of the Midland 
Mutual, Dr. H. B. Anderson of the Imperial, 
Dr. Henry W. Gibbons of the Western States, 
and Dr. W. G. Harrison of the Protective Life 


of Birmingham. But in a test vote, it was two 
to one that a company must wait several years 
after gall bladder surgery before disability cov- 
erage can be granted safety. 

Insurability of Juveniles was the second topic 
discussed. Dr. Albert Seaton of the American 
Central, outlined the different stages of life 
from infancy to old age and told how it was 
logical that insurance should be extended from 
those of mature age to those who would benefit 
economically if their education and environment 
were protected by juvenile insurance. Inspec- 
tion on children is of no benefit, but he advised 
inspection of the families and home surround- 
ings. When a family has several children and 
one only is insured, careful inquiry should be 
made as to why that one is chosen. Mr. McAnd- 
less of the Lincoln National was of the opinion 
that inspection was of very doubtful value un- 
less the amount of insurance asked for sug- 
gested speculation. Protection was on a graded 
death benefit basis until after age five. In- 
dustrial classes are excluded from solicitation. 
Rejections and postponements were less than 1 
per cent because of acute ailments. One-third 
of the death claims so far experienced had been 
due to accident. Dr. E. E. Wishard of the 
Public Savings talked from a rather ample 
experience. In his company graded death bene- 
fits ran to age eight. Dr. C. W. Simpson of 
the American Life Reinsurance Company 
sounded a word of caution in that economic 
value of juveniles was problematical and cov- 
erage should be given in small amounts only. 

The third topic of the open forum brought 
the largest number of discussants to their feet 
and seemed to be most interesting to the con- 
vention. “Should insurance companies instruct 
agents and examiners in underwriting meth- 
ods?” It was emphasized that a little knowl- 
edge is a dangerous thing, and yet it must be 
true that the more agents and examiners know 
of selection procedures, the more intelligent 
will be their solicitations and their examining 
and the more satisfactory their efforts. As J. 
B. Reynolds, president of the Kansas City Life, 
expressed it, companies are giving information 
every day in piece-meal style—why not do it 
systematically? Dr. Charles B. Piper of the 
Guardian Life, talked a stirring three minutes, 
advocating the desirability of routine instruc- 
tion. Dr. L. G. Sykes of the Connecticut Gen- 
eral has always been an advocate of the desir- 
ability of close co-eperation between the home 
office and field. Dr. Huston stressed the bene- 
fits to be obtained by home office men fraterniz- 
ing with their agency representatives. Dr. J. 
B. Jack, a specialist in insurance medicine in 
Chicago, told how stimulating it is for a field 
medical man who is striving conscientiously to 
give good service, to feel that the home office 
medical department recognizes sincere effort 
and encourages it by discussion and instruction 
in mutual problems. Mr. Hill told how the 
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MEDICAL DIRECTORS 
MEET 





Great Interest Shown in Discussions 
at Open Forum 





DR. ROSS HUSTON NEW CHAIRMAN 





Chicago Meeting of Medical Section of 
American Life Convention Draws Out 
Interesting Views 
[From Our Own CorresPponDENT] 

Cuicaco, Itt., May 11.—The medical direc- 
tors of the American Life Convention at their 
seventeenth annual meeting, which was held 
last week, tried a bit of experimentation with 
their plan of meeting and liked it. The usual 
run of technical papers was varied with an open 
forum conducted by Dr. H. W. Dingman, vice- 
president and medical director of the Conti- 
nental Assurance Company at which three 
topics of importance to life insurance medicine 
were discussed, and many of the physicians 
were highly pleased with the great interest 
shown. Dr. Dingman is author of “Insurabil- 
ity, Prognosis and Selection” soon to be pub- 
lished by THE SPECTATOR. 

Dr. Ross Huston, of the Bankers Life Com- 
pany, of Des Moines, was elected chairman 
of the medical section to succeed Dr. Carl 
Stutsman, of the Merchants Life of Des 
Moines, which means that the head of the sec- 
tion will remain in that Central Western in- 
surance city for another year. Dr. J. T. Mont- 
gomery, of the Southland Life, of Dallas, was 
elected vice-chairman, and Dr. F. L. B. Jenney, 
of the Federal Life, of Chicago, for the 
eighteenth time, was elected secretary. Dr. 
Jenney has been the scribe of the section since 
its organization. Dr. H. W. Gibbons, of the 
Western States Life, on San Francisco, was re- 
elected, and Dr. Charles B. Piper, of the Guar- 
dian Life, was elected to the board of managers, 
and in addition was made chairman of the pro- 
gram committee. 

Though no city was selected for the 1928 con- 
vention St. Louis was principally favored at 
the business session. 

Six topics were planned for the open forum 
but the discussion of the first three was so gen- 
eral and the views so varied that Dr. Dingman 
was able to dispose of only three. The doctors 

(Concluded on page 13) 


Retail Credit is endeavoring to educate their 
inspectors in selection procedures. Dr. Charles 
D. Alton, the eighty-two year old representa- 
tive of the Connecticut Mutual, gave a few 
minutes’ talk that was especially well received. 

Time exigency forced Dr. Dingman to con- 
clude this session before it was finished. The 
three topics—Renal Colic, Focal Infection and 
Insurability of Races Other Than White, could 
not be Erought before the convention. 
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WILLIAM THORNTON 
PROMOTED 





Becomes Agency Instructor for Life 
Company of Virginia 





WAS CONSERVATION MANAGER 





Early Experience Gained in Jackson, Miss. 
—Is Author of Book 


William Thornton, for the past several years 
manager of the conservation bureau of the Life 
Insurance Company of Virginia, Richmond, 
has been promoted to the position of ordinary 
instructor in the field. In his new position Mr. 
Thornton will spend much of his time in the 
field, traveling among the company’s agents and 
giving instruction in the principles of life in- 
surance. 

Mr. Thornton is well qualified by experience 
and training for his new position, having been 





WILLIAM THORNTON 


connected in both home office and field work. 
His early training was with the Volunteer State 
Life Insurance Company, of Chattanooga, in its 
Jackson office. Following a short experience in 
organization work, Mr. Thornton came to 
Richmond, joining the publicity department of 
the Life Insurance Company of Virginia. He 
was subsequently asked to organize and man- 
age the company’s conservation bureau and for 
the past two or three years has been in charge 
of that department, conducting it so successfully 
as to win promotion to his new field of en- 
deayor. 

Mr. Thornton is author of “Short Lessons in 
Life Insurance,” published in 1923 by The 
Spectator Company. This publication has had 
a wide sale and has been used as a text-book in 
various life insurance courses. He conducted 
a course in life insurance for the Richmond 
Life Underwriters Association for a time. He 
has been a frequent contributor of educational 
articles on life insurance appearing in THE 
Spectator. He is also author of the book “The 
Man on the Debit.” In consequence of his 
educational and literary work Mr. Thornton is 








widely known throughout the country and has 
achieved an enviable reputation. 

Mr. Thornton will be succeeded as manager 
of the conservation bureau of the Life Insur- 
ance Company of Virginia by E. Alan Schefer. 
Mr. Schefer entered the service of the com- 
pany in 1921 and has served in the treasurer’s, 
actuary’s, and cashier’s departments. He gradu- 
ated from St. Christopher’s School, Richmond, 
in 1920 and subsequently took a year of post 
graduate work there. 


PRUDENTIAL’S BANQUET 





Hotel Commodore Scene of Big Event 





CONCLUDES WEEK OF MEETINGS 





Governor Harry A. Moore of New Jersey 
and Major General Charles A. Sum- 
merall Among Speakers 
A banquet at the Hotel Commodore, New 
York, closed the 1927 Business Conference of 
the Prudential Insurance Company of Amer- 

ica on Thursday evening, May 5. 

More than a thousand of the company’s field 
representatives, including ordinary managers, 
superintendents, assistant superintendents, in- 
dustrial agents and special agents, attended the 
four days of conferences. 

The sessions began on Monday, May 2, when 
Edward D. Duffield, president of the company, 
welcomed the field men. Addresses also were 
made by Vice-President and Actuary John K. 
Gore, Vice-President in Charge of Administra- 
tion Franklin D’Olier, Vice-President George 
W. Munsick and Assistant Secretaries Konow, 
Maclver, Sutphen, Mackin, Chace and Baker. 

Tuesday, May 3, was devoted to a series 
of divisional discussions. Superintendents met 
with their respective division managers and 
ordinary managers with their respective assist- 
ant secretaries. The other delegates held special 
meetings of their own. 

President Duffield and other officers were 
speakers at a special meeting for superintend- 
ents only, held on Wednesday morning. At the 
same time the ordinary managers also were in 
session elsewhere in the home office. The after- 
noon was devoted to the “top-notchers’” meet- 
ing, which was held that the delegates might 
meet to honor those field representatives in all 
ranks who had been the largest producers dur- 
ing 1926. 

The final business session took place in the 
home office gymnasium on Thursday morning, 
when President Duffield again spoke. He was 
followed by vice-presidents Gray, Boyle, Hamiil- 
ton, Stedman, Woodruff and Johnston and 
others, among whom was Dr. Charles J. Rock- 
well, director of the Rockwell School of Life 
Insurance, Chicago. Dr. Rockwell made a 
sales talk to the delegates. 

Speakers at the banquet that evening, in ad- 
dition to President Duffield, who officiated as 
toastmaster, were Governor A. Harry Moore, 
of New Jersey; Major General Charles P. 
Summerall, the Rev. Dr. S. C. Parker, of To- 
ronto, and Judge Harold B. Wells, of Borden- 
town, N. J. 
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NYLIC INCENTIVES 
and 


AIDS TO SUCCESS 





Successful Permanency 
WITH AN ASSURED FUTURE 


q A very unusual incentive for industry 
and permanency is provided for New 
York Life Agents in the Company’s 
present agency plans which were first 
adopted many years ago. 


Time has proven the wisdom of these 
plans. Many men and women who 
have stuck to the ‘‘Nylic”’ program for 
20 years are now assured of a life-in- 
come, though some of them are still in 
the prime of life. 


q It is noticeable that those who have 
paid the price of hard work throughout 
the 20 years now take longer vacations 
and travel more than they formerly did. 
Yet, the great majority, having become 
accustomed to industry and loving the 
work, continue to insure their clients 
even after 20 to 50 years of service. 


G Thus, they add to their certain life- 
incomes substantial commissions from 
new business, secure in the knowledge 
that they are protected for life. 


Is it any wonder that, measured by 
usual standards, Nylic agents are 
industrious, persistent, satis- 
fied and happy? 





New Home Office Building now being erected 
on the site of the famous old 
Madison Square Garden 


NEW YORK LIFE INSURANCE CO. 
346 BROADWAY, NEW YORK 
DARWIN P. KINGSLEY, President 
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HONOR TOP-NOTCHERS 
Prudential Leaders Greeted by Home Of- 
fice Executives 
“Top-Notchers of 1926” among the ordinary 
managers, superintendents, assistant superin- 
tendents, industrial agents and special agents 
were honored by 1000 delegates attending the 
annual business conference of the Prudential 
Insurance Company of America, which was 
held from May 2 to 5, inclusive, in the home 

ofices at Newark, N. J.’ 

The session devoted to paying tribute to 
these outstanding leaders in the ordinary and 
industrial departments was held on Wednesday 
afternoon, April 4, with Edward D. Duffield, 
president of the Prudential, in the chair. 

There were 30 of these leading producers and 
each was given an opportunity to deliver a 
brief address in which he might tell something 
of the methods he employed to attain his 
records. 

After the field representatives had spoken, 
Alfred Hurrell, vice-president and general 
counsel of the company, delivered a greeting 
from the home office staff. Another speaker 
was Conrad V. Dykeman, superintendent of the 
company’s Long Island City district, who is the 
dean of the Prudential’s field men. 

Those who led the field in their respective 
groups follow: 

Ordinary Managers—C. A. Foehl, New 
York; Theodore Keer, Newark; C. R. Fooshe, 
St. Louis; Sidney Herzberg, Milwaukee; F. 
C. Pierson, Pittsburgh; H. LeGendre, Quebec, 
and H. G. Clarke, Pittsburgh. 

Superintendents—D. A. Mason, New York 
Number 1; W. J. Walsh, Mahanoy City; J. P. 
McNamara, Ithaca; D. J. Kelleher, Scranton 
Number 2; D. F. Marshall, Miami; A. R. 
Cuthbertson, Flint; J. S. Kendall, Los An- 
geles Number 2, and D. Corrall, St. Catharines. 

Assistant Superintendents—M. Lewis. Wil- 
kes-Barre Number 1; J. Vouwie, Detroit Num- 
ber 1; A. L. Ackerman, Irvington; J. Moscow, 
Brooklyn Number 9, and G. F. Klock, Chicago 
Number 10. 

Agents—J. V. Lafferty, Detroit Number 2; 
J. F. Mendelis, Wilkes-Barre Number 1; R. J. 
Sutherland, Los Angeles Number 5; J. B. Mac- 
Michael, Philadelphia Number 3, and A. Lieb- 
erman, New York Number 9. 

Special Agents——W. F. Woods, Shreveport; 
A. Kakayannis, New York; C. H. Hooker, 
Cincinnati; F. Leviash, Milwaukee, and Sol 
Heller, Newark. 


Frank H. Davis Aiding National Farm 
School Drive 

Frank H. Davis, vice-president of the Equi- 
table Life Assurance Society of the United 
States, New York, has added to the already 
great pressure of his many duties by accepting 
the chairmanship of an insurance committee 
organized in New York city for the purpose of 
raising $100,000 for the expansion of the Na- 
tional Farm School. 

The drive is being conducted by the National 
Farm School Expansion Project and a quota 
of $1,200,000 has been assigned to New York 
State. The national quota is $5,000,000. Mr. 





unlimited production. 
rights. 





Scranton - Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THESPECTATOR 





VINCENT P. WHITSITT ELECTED 


Succeeds F. G. Dunham as Attorney of Life 
Presidents Association 


Vincent P. Whitsitt, a member of the staff 
of the Association of Life Insurance Presidents 
since August, 1920, and since 1922 an assistant 
secretary, was unanimously elected attorney of 
the Assoication by the executive committee at 
its regular meeting on Friday, May 6, to fill 
the vacancy caused by the resignation of Fred- 
eric G. Dunham. Mr. Whitsitt will take up 
his new duties on June 1. 


Mr. Whitsitt is a native of Salem, Ind., 
where he was born on August 2, 1891. He at- 
tended the public schools of that State, and 
after being graduated from the high school at 
New Albany, Ind., entered De Pauw Univer- 
sity at Greencastle, Ind. He was graduated 
from De Pauw in 1914 with the degree of 
Bachelor of Arts. He was for a year head of 
the History and Civics Department of the high 
school at Martinsville, Ind., and for about a 
year and a half was connected with the Grain 
Dealers National Mutual Fire Insurance Com- 
pany, of Indianapolis, both at the home office 
and as special agent in the field. In 1916, he 
entered Columbia University Law School. In 
1917, he left the law school to volunteer for 
military service and was assigned to an officers’ 
training camp. Upon completing the course, he 
was commissioned as First Lieutenant in In- 
fantry. He was transferred to the Air Service, 
doing work in aerial gunnery. He was shortly 
promoted to captain and for seven months had 
charge of the aerial gunnery school near Hous- 
ton, Texas. At the close of the war, he re- 
turned to Columbia Law School and was gradu- 
ated in June, 1920, with the degree of Bachelor 
of Laws, and was admitted to the New York 
Bar in November, 1920. In August of that 
year he became connected with the Association. 
He was elected assistant secretary in November, 
1922. In this capacity his activities have been 
devoted to field and legal work. 








Davis is in charge of agency work for the 
Equitable Life and is one of the best known 
company officials in the country. In adidtion 
to his insurance duties, Mr. Davis takes a broad 
interest in civic betterment work. 
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MICHIGAN 
INDIANA 
ILLINOIS 
KANSAS 
MISSOURI 
PENNSYLVANIA 


We want some live wire organizers to 
train salesmen in our monthly pre- 
mium paying Accident and Health 
Department, in above States. High 
grade proposition to men who can de- 
liver—Write at once to 


INCOME GUARANTY COMPANY 


(Stock Compayn) 
Drawer 422 South Bend, Indiana 











A Firm Foundation 


With more than three-quarters of a 
century of success and achievement back 
of it, the Massachusetts Mutual is in a 
position to progress along lines that have 
been thoroughly tested. 

This position is made more desirable 
because of the maintenance of principles 
and practices of high character which 
have molded the three divisions of the 
Company—Home Office, Field Force, 
and Policyholders—into an organization 
whose reputation for stability and fair 
dealing is universal. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASSACHUSETTS 


Organized 1851 
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FIRE AND LIFE 
aASSURANCE CORPORATION, Lid. 


FREDERICK RICHA2DSON, United States Manage” 


GENERAL BUILDING, 4m & WALNUT STS. 
PHILADELPHIA 








Address Home Office For Agency Connection 


me FAMPTON ROADS 
FIRE 4° MARINE 
Insurance Company 
NORFOLK, VA. 


P. D. BAIN HENRY G. BARBEE 
Chairman of the Bcard President 











FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 


18 Washington Place, Newark, N. J. 


At the Peak 
with the Automobile 


In this big season of automobile sales, Automo- 
bile Insurance is doubly active—with coverage 
on new and used car sales and renewals on cars 
purchased in the peak season of last year. 


To make this YOUR big season—write your 
automobile business in policies of the Philadel- 
phia Fire and Marine Insurance Company. They 
satisfy every policyholder and hold renewal busi- 
ness when renewals are in order. 


PHILADELPHIA 


FIRE AND MARINE 
INSURANCE COMPANY 


Head Office 
1600 Arch Street, Phila., Pa. 


City and Suburban Office 
Lewis Bldg.,.15th & Locust Sts., Phila., Pa. 

















NORTHERN 


ASSURANCE COMPANY 
LIMITED \cy) | OF LONDON 


UNITED STATES BRANCH 
80 John Street, New York, N. Y. 
R. P. Barbour, U. S. Manager 
H. N. Kelsey, Deputy Manager C. W. Cooper, Secretary 
Pacific Coast Department 
228 Pine Street, San Francisco, Cal. 














General Agents Wanted 


Profitable territories now available in Florida, Vir- 
ginia, Kentucky and North Carolina. Write today to 


THE PROVIDENT LIFE AND 
ACCIDENT INSURANCE COMPANY 


of Chattanooga, Tennessee 
Life Accident Health Automobile Accident 
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THE DRUNKEN HERCULES 
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The original of this famous picture, lost for one 
hundred years, now found in Dresden, in the private 
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Is It Insured ? 


PAINTINGS, STATUARY. WORKS OF ART, ETC. 
Insured against’All Risks” Including breakage. 
wherever such property may be located. 


A. F. SHAW & COMPANY 


80 Maiden Lane Insuran ch 
New York City 4 : Chicago, II 
General Agents - ‘All Risks” Department 
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faite Fire & Marine Insurance Co. 
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HOME PROMOTIONS 


William N. Bament and John A. 
Campbell Made Vice-Presidents 








JAY ZORN AN ASSISTANT SECRETARY 





All Have Long Service Records—Mr. 
Bament Continues in Charge of 
Adjustments 


William N. Bament and John A. Campbell 
were elected vice-presidents of the Home In- 
surance Company at a meeting of the board of 
directors of the company this week. At the 
same time Major Jay Zorn was appointed an 
assistant secretary. 


Mr. Bament is probably one of the best 
known and most distinguished fire insurance 
adjusters in this country. His first experience 
was with the Insurance Adjustment Company, 
of Cincinnati. In 1886 he became general agent 
of the California Insurance Company in cer- 
tain Middle Western States. In 1903 he be- 
came assistant general manager of the Western 
Adjustment and Inspection Company. A year 
later he came to New York as general adjuster 
of the Home. 


Mr. Bament was acting chairman of the 
Committee of Fifteen and a member of the 
Committee of Five which had general super- 
vision of the handling of the conflagration 
losses at San Francisco in 1906. He is an 
authority on adjustments, has written much on 
the subject, is frequently called upon to lec- 
ture before organizations and has contributed 
to plans for improving adjustments. He is a 
member of a number of organizations, takes 
an active interest in educational movements, 
is a delightful speaker and has a great many 
friends. 

Mr. Campbell has spent his entire business 
life with the Home, joining the home office 
upon his graduation from school in 1895. He 
advanced through various grades in the West- 
ern division and was appointed assistant secre- 
tary in 1917 and secretary in 1921. He has 
a wonderful knowledge of the Western busi- 
hess and is an important factor in a number 
of the Western fire underwriting organizations. 

Major Zorn entered the service of the Home 
temporarily in 1894. He was permanently em- 
ployed as an examiner in the Eastern depart- 
ment in 1901. He became successively chief 
examiner and chief of the Eastern division and 
was headed for an executive position when the 
war came. He entered service as a member of 
the National Guard in 1917, was sent overseas, 
was transferred to a Regular Army regiment 
in the army of occupation in Germany, returned 
to Camp Pike, Ariz., and was discharged in 
1920 with the rank of major. 

Returning to the service of the Home, he 
found his old position filled and many of his 


old companions promoted. The company put 
him in charge of the agency record department, 
which was in bad shape at the time, and he 
placed it on a satisfactory basis. Then he was 
transferred to the supply department, which he 
has organized thoroughly. In its conduct he 
has saved the ‘company a large amount of 
money. 


MARQUETTE NATIONAL LIQUIDATION 
Little Progress Made in Untangling Com- 
pany’s Affairs 

Cuicaco, Itt., May 11.—The liquidation of 
the Marquette National Fire Insurance Com- 
pany which was ordered recently by superior 
court here, will be further complicated if the 
receivership for the Pittsburgh Fire is granted 
as requested by the Pennsylvania insurance de- 
partment this week in Harrisburg, Penna. The 
petition on the Pittsburgh is returnable May 16. 

Frank J. Matre, president of the Pittsburgh, 
is vice-president of the Marquette, which com- 
pany owns about 80 per cent of the stock of the 
former. H. J. Bailey who is in charge of the 
Marquette’s liquidation is hopeful that the re- 
insurance of the Pittsburgh by the National 
Liberty of New York, which is being con- 
sidered, will be consummated before May 16, 
or failing in that, that any receiver appointed, 
will continue the negotiations. 

Mr. Bailey was hopeful of receiving about 
$350,000 for the Marquette from the Pittsburgh 
reinsurance. 

Nothing definite has been done as yet on the 
deal with the Continental of New York to take 
the remaining 25 per cent of the Marquette’s 
risks, as representatives of the Continental 
have asked more time to consider the matter. 


Dismiss Action Against Former Wisconsin 
Commissioner 

Maprison, Wis., May 10.—Dismissal of the 
action started by the Union Mutual Casualty 
Company against W. Stanley Smith, former 
Insurance Commissioner of Wisconsin, for libel 
in the sum of $25,000 was announced by the 
clerk of the circuit court here last Thursday. 
While acting as Insurance Commissioner, Mr. 
Smith issued a statement warning the public 
against the purchase of insurance in companies 
not authorized to do business in the State. An 
action was started against Smith. The Com- 
missioner claimed that this was not a personal 
action but one against the State. Harry T. 
Sheldon, attorney, appeared in the court this 
week for the Union Mutual Casualty Com- 
pany and asked for a dismissal of the litiga- 
tion. The motion was granted. Commissioner 
Smith was represented by Attorney Harold M. 
Wilke. 
Laboratories has issued its 


—The Underwriters’ 


April, 1927, List of Inspected Electrical Appliances 
and also its List of Inspected Automotive Appliances, 
which is also dated April, 1927. 
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ATTACK CIGARETTE 





National Fire Protection Association 
Sees Increasing Menace 





FIRE WASTE INEXCUSABLE 





Fire Prevention and Clean-Up Campaigns 
Reported Successful by T. Alfred 
Fleming 

Cuicaco, Inr.—May 10.—Over 350 men in- 
terested in reducing the annual fire waste .reg- 
istered for the thirty-first annual convention of 
the National Fire Protection Association at the 
Congress hotel here. Though much of the de- 
liberation has been of highly technical nature, 
the preventionists have found a common evil, 
the cigarette, on which to level their attack and 
of which they can talk in the plainest language. 

The preventionists: are agreed tht the wide- 


spread. use of tobacco by men and women is 
increasing the fire hazard and until some 


method of controlling the evil is found fire 
losses from smokers’ carelessness will continue 
large. It was asserted that the cigarette fac- 
tories have been treating the cigarette wrappers 
so as to make them burn faster and that this 
has added to the hazard because the cigarette 
does not go out out when thrown aside. 

Dana Pierce of Chicago, president of the As- 
sociation and of the Underwriters Laboratories, 
asserted that fire and life waste are real things 
and that national and individual prosperity do 
not make them more excusable, though they 
may render them less immediately critical to 
people prone to be unduly self-satisfied and 
thoughtlessly optimistic. He asserted that the 
fire prevention movement had been strength- 
ened by the recent decision of the United States 
Supreme Court upholding the zoning laws. 

Much attention has been given the Associa- 
tion campaign to raise $400,000 for employing 
additional fire protection engineers, of which 
Irving T. Bush of New York is chairman. 
Secretary Franklin H. Wentworth referred to 
the need for the fund in his report; Albert T. 
Bell, as chairman of the executive committee, 
added to the plea while the whole campaign 
was described by Mr. Bush at a special luncheon 
on Tuesday. 

T. Alfred Fleming of New York, chairman 
of the fire prevention week committee, reported 
that because of the success of the fall national 
fire prevention campaign, the committee has 
started a clean-up week campaign to be held 
during the spring and the campaigns so far 
had been very gratifying. 


Western Bureau Re-elects Officers 
Herbert A. Clarke, president of the Western 
Insurance Bureau, was re-elected at the annual 
meeting held at Briarcliff Lodge last week. 
Other officers were also re-elected. 
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DEATH OF IRA H. WOOLSON 
Well-Known Fire Prevention Engineer 
Collapses Suddenly in Chicago 
Cuicaco, Itt., May 8.—Ira Harvey Woolson, 
71 years old, consulting engineer of the Na- 
tional Board of Fire Underwriters, died in 
Alexian Brothers Hospital here Sunday morn- 
ing of apoplexy after an illness of over a week. 
Mr. Woolson arrived here almost two weeks 
ago and spoke before the building officials con- 
ference on the work of the National Board. 
The start of the illness is shrouded in mystery 
because Mr. Woolson was brought to the hos- 
pital by an unknown man, who said he had 
found Mr. Woolson after he had collapsed. 
Mr. Woolson was able to verify this. Further 
details were not available when it was seen 
that Mr. Woolson could not survive because 
the man had given a fictitious name and address. 
However, Mr. Woolson’s personal effects had 

not been molested. 

Mr. Woolson formerly was a professor at 
Columbia University and tentative plans for 
the funeral provide for the services to be held 
in the chapel of Columbia on Thursday. Mr. 
Woolson was a pioneer in developing building 
codes and in other fire prevention work and 
was associated with the earliest work in New 
York in connection with fire tests. He was a 
member of the building code committee of the 
United States Department of Commerce re- 
ceiving his appointment from Secretary Hover 
jn 1921, and during the war was advisory 
engineer to the building materials’ division of 
the war industries board. He became consult- 
ing engineer to the National Board in 1910. 


Fred P. Jelliffe Joins National Union 

Fred P. Jelliffe, former superintendent of 
the ocean and inland marine department of the 
Automobile Insurance Company of Hartford, 
at its branch office in Newark, N. J., and more 
recently connected with the well-known agency 
of R. B. Jones & Sons at Kansas City, Mo., 
has joined the National Union Fire Insurance 
Company of Pittsburgh, and will take charge 
of the inland marine department. 

Mr. Jeliffe is well qualified to handle this 
work having been engaged in the marine in- 
surance business for a number of years. Prior 
to locating in Newark he was associated with 
Willcox, Peck & Hughes, Edson & Company, 
and special agent of the ocean marine depart- 
ment of the Automobile for the New England 
and Middle Atlantic States. 


William Street Choristers Give First 
Concert 

The first concert of the Choral Singers of 
100 William street, was held at the MacDowell 
Club in New York city on Wednesday even- 
ing of last week. The program included violin, 
cello and piano selections by Russell and Wil- 
liam Blair and Florence Morriss of the Home 
[Insurance Company, and mandolin and guitar 
duets by Maurice and James Line of the North- 
ern Assurance Company. The director of the 
Choral Singers is Arthur B. Darby, of Cam- 
man, Walters & Darby, 75 Maiden lane, New 
York city. A. Irving Brewster was the pianist 
and dancing followed the concert. 
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LINE GRAIN ELEVATOR POOL 


Committee Asked to Formulate 
List of Companies 


Special 


Cuicaco, ILt., May 11.—First steps have been 
taken by the (Western) Union to furnish pro- 
tection for the Western line grain elevators in 
accordance with the suggestion made by Presi- 
dent C. A. Ludlum in his recent address at the 
semi-annual meeting of the Union in Wash- 
ington. The special committee, of which W. 
C. Leach of Minneapolis is chairman, met here 
last Saturday and asked Mr. Leach to formu- 
late a tentative list of companies to enter a 
pool to handle the risks. 

In his address Mr. Ludlum pointed out that 
the large central elevators are provided for but 
that the line elevators are not receiving proper 
protection, due largely to their high loss experi- 
ence. He pointed to the successful pool which 
had been formed in Western Canada and de- 
clared that some such plan should be tried in 
this country. 

Mr. Leach will submit his tentative “pool” 
to the committee for approval before further 
organization steps are taken. Those attending 
the committee meeting were: Mr. Leach, J. 
M. Thomas of the A¢tna Fire, J. R. Wilbur 
of the America Fore group, H. T. Cartlidge 
of the Liverpool and London and Globe, and 
W. C. Boorn, representing A. G. Dugan of the 
Hartford. 


W. B. Shoe Rejoins Texas Rate 
Commission 

AustTIN, TEx., May 9.—Two years ago, W. 
B. Shoe, expert insurance rate maker, resigned 
his position with the Texas Fire Insurance 
Commission as chief of the rate making divi- 
sion, because he refused to comply with an 
unofficial order requiring him to subscribe to 
the Ferguson Forum, a weekly political sheet, 
issued by James E. Ferguson, former governor, 
and husband of Governor “Ma” Ferguson. To- 
day Mr. Shoe is again installed in his old job. 


I2 


Many Entries for Insurance Journal 
Advertising Trophy 

It will be no easy task for the judges of 
award to decide the winner of the bronze 
placque known as the Insurance Journal Ad- 
vertising Trophy and presented to the Insur- 
ance Advertising Conference by “Rough 
Notes” and “The Insurance Salesman” for the 
best series of at least three advertisements ap- 
pearing in any insurance trade paper from 
May 1, 1926, to May 1, 1927. 

A record number of entries for competitions 
open to members of the Insurance Advertising 
Conference has been received by the trophy 
committee, including exhibits from fire, life 
and casualty companies. This speaks well for 
the constant endeavor among the leading in- 
surance companies to increase the value to local 
agents of the space they use in insurance jour- 
nals. 

The judges of award, appointed by the presi- 
dent of the Insurance Advertising Conference 
are as follows: 

Clarence Axman, editor, The Eastern Un- 
derwriter, chairman. 

Frank L. Gardner, president, National As- 
sociation of Insurance Agents. 

Griffin M. Lovelace, third vice-president, New 
York Life Insurance Company. 

They will meet in the near future and the 
winner will be presented with the trophy at 
the coming convention of the Insurance Ad- 
vertising Conference to be held in Hartford 
on May 22, 23, 24 and 25. 


Opens Adjustment Office 


Cuicaco, Int., May 11—The America Fore 
group has opened an Illinois loss adjustment 
office in the Insurance Exchange under the 
supervision of C. R. Williams, formerly man- 
ager of the group’s Western automobile de- 


partment. Mr. Williams is assisted by F. S. 
Flutro, R. W. Warnshuis and Edward L 
O’Rourke. He is succeeded in the automobile 


department by J. E. Guy, formerly assistant 
manager, who headed the automobile depart- 
ment of the Fidelity-Phenix. 
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CRUM & FORSTER REQUEST DENIED 
Bureau Company Cannot Be Substituted 
for Union of Canton in Clear Agencies 

Cuicaco, Itt., May 11—The request of 
Crum & Forster to be permitted to substitute 
one of their Western Insurance Bureau com- 
panies for the Union of Canton in clear (West- 
ern) Union agencies was definitely denied by 
the Union’s governing committee following a 
lengthy session here last week. The request 
of Crum & Forster was made as a result of 
the recent reinsurance of all but the Pacific 
Coast business of the Union by the United 
States Fire, a member of the Crum & Forster 
group and a member of the Bureau. 

Following the committee meeting, which was 
attended by C. A. Ludlum of New York, vice- 
president of the Home and president of the 
Union, E. B. Hatch, secretary of the Union, 
issued the following statement: 

“The governing committee held that it is 
against the best interests of Union companies 
and contrary to Union principles to permit, 
even temporarily, the representation of a non- 
Union company in clear Union agencies.” 

In this statement is seen a strong reaffirma- 
tion of the Union’s stand for absolute separa- 
tion in agencies of Union and Bureau com- 
panies. 

Crum & Forster had asked that they be per- 
mitted to substitute one of their companies in 
agencies representing the Union of Canton, a 
Union company, with the understanding that 
they would abide by the Union’s commission 
tule of 15 per cent in those agencies. The 
United States Fire was not specified as the 
substituting company. The planting of a Crum 
& Forster company in a clear Union agency 
would change the status of the agency from 
clear to mixed and place it upon a 15 per cent 
commission basis, as regards its Union com- 
panies. 

J. R. Wilbur, vice-president and Western 
manager of the America Fore group and chair- 
man of the governing committee, would not 
comment as to whether there was any senti- 
ment in the committee favoring a temporary 
arrangement with Crum & Forster. 


April Greatest Month in Guardian Life 
History 
All records for business submitted in any 
one month in the history of the Guardian Life 
Insurance Company of America were eclipsed 
in April. 


Medical Directors Meet 

(Concluded from page 5) 
discussed disability selection procedure when 
gall bladder is removed, selection requirements 
When insuring children under 12 and the ques- 
tion of whether or not insurance companies 
should instruct agents and examiners in under- 
Writing methods. 

Dr. Francis H. McCrudden, of the New Eng- 
land Mutual Life, caused considerable interest 
at the opening session with his description of 
the advance of the clinical method of selection 
ot risks rather than with the history of an 
Applicant and his physical characteristics and 
ondition. He outlined the advance of labor- 





atory and clinical tests as applied to life insur- 
ance medicine and declared that through seven 
such tests put into effect by his company there 
had been a broader classification of risks for- 
merly considered substandard, from which the 
more favorable: were selected as standard risks. 
The new method has opened life insurance to 
many persons formerly needlessly denied pro- 
tection, he said. 

Dr. McCrudden said formerly the companies 
concerned themselves, principally with the med- 
ical history of the applicant, his physical char- 
acteristics and his immediate physical condi- 
tion, and if these were thought to be unfavor- 
able the risk was refused. The new method 
concerns itself more with an examination and 
measurement of the functional parts of the 
bod¥, such as the heart, bladder and kidneys, 
which Dr. McCrudden described as the “body’s 
mechanism.” In the. past many risks were 
classed as substandard because of obesity, dia- 
betic symptoms or anatomical build, whereas the 
functions of the body were normal, he said. 

Dr. McCrudden and Dr. Edgar W. Beck- 
with, of the North American Reassurance, 
both said that in the past all persons having 
sugar in their urine were denied insurance, 
while to-day it is found that often the condi- 
tion may be temporary. 

Dr. Harry B. Anderson, of the Imperial Life, 
of Toronto, said pleurisy rarely is a primary 
disease but that it almost always is tuberculosis 
and represents a mild and curable phase of that 
disease. He asserted that a mere history of 
mild pleurisy was not sufficient grounds to deny 
a policy, because many times an attack of 
bronchitis is wrongly diagnosed as pleurisy. He 
declared that recovery cases over 30, whose 
weights are normal and the families do not 
show a history of tuberculosis, may be accepted 
as standard risks. 

Dr. Stutsman did not have a formal paper 
as chairman but introduced Herbert M. Wool- 
len, president of the American Life Convention, 
who outlined the ‘history of the medical section 
to show that it was organized as a part of the 
convention only after there had been a pro- 
longed controversy with an independent organ- 
ization to have it accept the convention mem- 
bers automatically as members of the medical 
group. 

Claris Adams, secretary of the convention, 
in his address on “Life Insurance as an Eco- 
nomic Force and a Social Factor,” declared that 
just as the skyscraper is America’s constructive 
contribution to lasting art, so is life insurance, 
in its magnitude, our own conception and cre- 
ation. He asserted that the primary purpose 
of life insurance is protection, but investment 


is an integral part of the process, and because ° 


investment of life insurance funds is limited by 
law to securities of conservative nature, not 
one dollar is risked in speculative enterprises. 

“As a social factor, insurance plays an even 
greater part in our national life. It is a partial 
answer at least to the superficial slander that 
America is a wastrel among the nations. To 
the millions spent for luxuries year by year, 
can we not offset the two billions of dollars 
currently invested in life insurance to strike a 
balance of national character ?” 
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Says Data on Peculiar Robbery Cases Is 
of Value to Companies 

In a recent issue of THE SPECTATOR, under 
the headline “Peculiar Robbery Case,” there 
was printed a story of “People of New York, 
vs. Funt,” a criminal case, wherein it was 
charged that the Funt family had conspired to 
bring a false claim for $60,000 in burglary in- 
surance against the Preferred Accident In- 
surance Company, New York. The Funts also 
have a claim pending against the Union Indem- 
nity Company, New Orleans, for about $27,000 
under a similar series of circumstances. The 
case in New York resulted in a verdict for the 
Funts following the judge’s charge to the jury. 
At the time of the claim against the Preferred 
Accident, the company denied liability on the 
ground that the robbery never really occurred 
and this contention will be continued. 

After the story appeared in these columns, 
the following letter was received from Leon 
Hoage, special agent of the Holmes Electric 
Protective Company, who had charge of the in- 
vestigation on the case and who is noted for 
his work along such lines: 


[To the Editor of THE SpecTatTor 


The writer has received your copy of Thurs- 
day, April 28, 1927, and has read with much 
interest the story of the peculiar robbery case. 
It is the writer’s opinion that all insurance 
companies are as vitally interested in this mat- 
ter as was the Preferred Accident Insurance 
Company, and anything that you may write on 
this subject would be of value to the insurance 
companies in general. 

I wish to congratulate you on the set up of 
the article. 


Atlas Life Establishes Conservation 
Department 

The Atlas Life Insurance Company of Tulsa, 
Okla., has recently established a conservation 
department, with Hubert H. Sharp as manager. 
Mr. Sharp was associated with the company as 
assistant secretary when it was organized, but 
after a year’s service returned to Texas with 
another company. He is well qualified for 
this phase of the work with the Atlas by rea- 
son of his former connection with them and 
also on account of his experience in every de- 
partment of the life insurance business. His 
career began with the Southland Life Insurance 
Company in 1912 in a minor position and he 
served at one time as assistant secretary for 
the Great Southern Life Insurance Company 
of Houston, Texas. 

The company reports that the conservation 
department has already shown very material 
results under his supervision. 


Guaranteed Securities Life Starts Well 

The Guaranteed Securities Life Insurance 
Company, of Topeka, Kan., announces that it 
wrote more than $1,000,000 during its first 43 
days of business, 229 policyholders being in- 
volved. The company was organized last year 
as the Guarantee Life, subsequently changing 
its name. Charles W. Dingman is president 
of the company, and James E. Irwin is secre- 
tary-treasurer. Most of the officers are experi- 
enced life insurance men. 
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THE DEMAND FOR AN OUTLET FORICATASTROPHE AND EXCESS§REINSURANCE 
_.OF WORKMEN'S COMPENSA LIABILITY AND OTHER CASUALTY LINES 
“TR AR PANY HAS BEEN MET BY = 73” 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 


Assets - - - - $5,000,905.77 
Capital - - ° - 750,000.00 
Surplus - - - -  1,186,456.08 
Voluntary Cotemrephe ee 500,000.00 
Reserves - - 2,564,449.00 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation, Catastrophe and Excess Liability Treaties 


Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 
Finanelally Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 





Our Story:— 
The 


Preferred Accident 


Insurance Company 
OF NEW YORK 
KIMBALL C. ATWOOD, Pres. 
80 Maiden Lane, New York 
Has pleased its Agents and Policyholders and steadily 
grown in financial solidity and in prestige for 40 years. 


We write Accident—Health—Auto Liability and 
Property Damage and Burglary Insurance. 


All Agency contracts are direct with the Home Office. 


Assets exceed $11,000,000—Surplus to policyholders 
$5,558,398. 


We have some territory open that may interest you. 











CAPITAL AND — a $3,500,000.00 
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ecutive Offices 
UNION INDEMNITY BUILDING 
NEW ORLEANS NEW YORK 


Eastern Department 
100 MAIDEN LANE 





A Progressive SURETY and CASUALTY Company 

















Writing Fire, Windstorm and all Kindred 
Lines—World-wide Facilities 








None Berrer 


Now 3 


-_ 





























Manufacturers’ Liability Insurance Co. 
37 Montgomery St. Jersey City, N. J. 


A General Line 
also 


Accident and Health 
Plate Glass 


AGENCIES 


United Agency, 280 Broadway, New York 
Ajax Underwriters, Inc., 26 Court St., Bklyn., N. Y. 


New York Office, 99 John Street 
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ACCIDENT PREVENTION 


F. Highlands Burns Outlines Work 
of Casualty Companies 








23,000 INDUSTRIAL FATALITIES 
YEARLY 





President of Maryland Casualty Addresses 
Chamber of Commerce Meeting 

Casualty companies to the number of 35 spent 
$9,342,000 in 1926 for inspections and accident 
prevention, declared F. Highlands Burns, presi- 
dent of the Maryland Casualty Company, Bal- 
timore, in an address before the recent meeting 
of the insurance section of the United States 
Chamber of Commerce. Dealing with “Ser- 
vice of Casualty Insurance,’ Mr. Burns said 
that the idea of service to the assured was first 
introduced in the form of inspection service 
and was primarily for the benefit of the com- 
pany by helping to keep down loss ratios. The 
service idea has changed from that basis, how- 
ever, and President Burns said that “The main 
object of all casualty companies in spending 
the millions they do for service—specified and 
not specified in the policy—is not a selfish one, 
but one looking toward the amelioration of 
the hazards to life, limb and property in mod- 
ern industry.” 

The speaker gave the results achieved in ac- 
cident prevention work in several instances as 
examples and said: 

It is impossible to state the total saved in 
the way of mental and physical suffering, loss 
in wages, loss in production and economic loss 
generally, due to the service rendered by the 
casualty companies in safety work, but statis- 
tics of individual risks where safety work has 
been carried on show an almost unbelievable 
oe in accidents and their attendant re- 
Suits. 

Mr. Burns quoted figures of the Department 
of Labor to show that there were 2,500,000 non- 
fatal and 23,000 fatal industrial accidents each 
year. Time lost through industrial accidents 
amounts to 227,000,000 days annually, and the 
annual wage loss is over $1,022,000,000. More 
than 105,000 persons suffer permanent partial 
disability every year. 

In no line of insurance is so large a portion 
of the premium spent for inspection service as 
in steam boiler insurance, a line which had the 
first regular inspection service, according to 
Mr. Burns, who described the safety work of 
the companies by saying: 

_ The casualty companies were the pioneers in 
industrial accident work in this country. In 
the days of employers’ liability they began to 
realize that their duty to their policyholders 
did not lie alone in the prompt settlement of 
claims, but that a necessary element that could 
and should be rendered was co-operation with 
their policyholders in accident prevention work. 
The outgrowth of this is the employment of 
many trained and experienced men who inspect 
each risk periodically, make recommendations 


for the elimination of defects, which if allowed 
to continue might easily cause loss of thousands 
of dollars in property and untold loss in life 
and disability. The average manufacturer can 
not afford to employ a safety engineer, or safety 
expert, nor can he afford to provide safety lit- 
erature and material necessary to properly con- 
duct safety supervision in his plant. This ser- 
vice is provided by the companies. “No acci- 
dent campaigns” are conducted under the aus- 
pices of representatives of the casualty compa- 
nies. Their safety engineers assist in designing 
and constructing safety devices and safeguards, 
attend plant meetings and assist in conducting 
them. The companies provide competent speak- 
ers, who deliver addresses to the workmen em- 
ployed in the plants of their policyholders, de- 
liver talks before industrial organizations and 
civic bodies, thus helping stimulate general in- 
terest in safety work. 


ISSUES NEW BOND .. 
National Surety Puts Out Merchants Pro- 
tective Instrument 


At a meeting held in the Waldorf-Astoria 
hotel, New York city, on Wednesday afternoon 
of last week, the National Surety Company 
introduced its new merchants’ protective bond 
to a large gathering of insurance agents and 
brokers. 

The new bond is a remarkable instrument in 
that, it gives a coverage of $1000 for a pre- 
mium of $17.50 per year and insures against 
larceny or embezzlement, hold-up, robbery of 
employees while transporting money or prop- 
erty within 20 miles of the premises, safe dam- 
age, forgery and alteration of checks, ac- 
ceptance of counterfeit money, damage to cash 
register by forcible entry, damage to plate 
glass doors, bars, locks, etc., and damage to 
stock and fixtures by forcible entry. 


ADDS TO CLAIM SERVICE 
Standard Accident Opens New Department 
at Indianapolis Branch 

The Standard Accident Insurance Company 
of Detroit has installed a new claim department 
in its Indianapolis branch office to furnish ad- 
ditional facilities to Indiana policyholders. 

Edward A. Ford is the attorney in charge 
of claims in the department and E. J. Scoon- 
over is general agent representing the fidelity 
and surety bond division. Mr. Ford has had 
twenty years of experience in legal and under- 
writing work and is thoroughly familiar with 
the work he now supervises. Mr. Scoonover 
has been a general agent for casualty companies 
in the Hoosier State for as long a time as Mr. 
Ford has had and the two men are well fitted 
for their duties. 

Dudley C. Griffith, manager of the Indian- 
apolis branch of the Standard Accident, will 
continue to be in charge of the company’s devel- 
opment throughout Indiana. 
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CRIME REDUCTION 





American Bankers Association Cam- 
paign Making Progress 





BAUMES LAWS PRAISED 





Protective Committee Points to Decrease 
in Number of Burglaries and 
Robberies 


Marked reductions in crimes against member 
banks of the American Bankers Association 
were reported to the executive council of the 
Association at Hot Springs, Ark., last week by 
James E. Baum, manager of the protective de- 
partment, who declared that the organization’s 
nation-wide campaign against criminals is in- 
creasing in effectiveness. The committee re- 
port especially endorsed the Baumes’ laws of 
New York as an effective means to curb crime. 
The report said in part: 


Marked reduction in crimes of violence 
against member banks occurred last year, as 
compared with 1921 and 1924, the peak years 
of bank robbery. In 1921 there were 166 burg- 
laries and 97 daylight holdups and in 1924, while 
burglaries dropped to 59, holdups increased to 
166 attacks. In sharp contrast such crimes 
last year were cut almost in half, there being 
but 29 burglaries and 112 daylight robberies, 
a total of 141 attacks, as against 263 reported 
in 1921. Against the 14 burglaries and 53 
holdups reported during the first half of last 
association year the number of burglaries has 
risen to 16 this year, but this was more than 
offset by a decrease in the more serious crime 
of daylight robbery, there being but 47 hold- 
ups reported. During the same period, non- 
members, which means only one-half the num- 
ber of member banks, suffered 18 burglaries 
and 65 holdups. 

An appreciable reduction is also noted im 
forgeries, swindles and sneak-thefts reported by 
member banks, whose warfare against the 
criminal gives promise of an improvement that 
will rank 1927 as a banner year for the sup- 
pression of bank crimes. During the period 
under report our detective agents caused the 
arrest of 147 of the 211 bank criminals ap- 
prehended, 72 of these having been convicted 
and imprisoned. In addition there were 53 
convictions of prisoners who were arreste 
prior to September, 1926. . 

The protective committee endorses the 
changes in the criminal laws last year in New 
York State as a demonstration of lawmakers 
using practical means to curb lawbreakers. 
Generally known as the “Baumes laws,” these 
changes give the police and law-abiding citi- 
zens an even chance with habitual felons, partic- 
ularly the fourth offender who is subject to a 
mandatory sentence of imprisonment for the 
rest of his natural life. They also aim at shy- 
ster criminal lawyers and professional bonds- 
men. Their successful application is predi- 
cated upon a complete system of criminal iden- 
tification to determine the identity and record 
of seasoned crooks with the sole object of 
keeping them at a safe distance from society. 
Support by the press has been a powerful 
factor in their passage and successful applica- 
tion. 
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REQUEST FOR RECEIVERSHIP 
Providence Mutual Insurance Association 
to Be Liquidated 


Des Moines, Ia., May 10.—In order to 
reach a basis for liquidation, a request was 
made in the Polk county district court here 
for a receivership of the Providence Mutual 
Insurance Association of Des Moines. 

The Association, which dealt in burglary in- 
surance, is suffering from a reduction of its 
assets and funds and impairment of its capital 
stock, a petition filed by John Fletcher, attor- 
ney-general of Iowa, states. 

The request for a receiver grows out of 
recommendations in a report filed by State in- 
surance officials. Ray Yenter, State Insurance 
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Attention of General 
Insurance Brokers 


Do you realize the wonderful selling possibilities 
of Credit Insurance? Do you know that thousands 
of well-known Manufacturers and Jobbers in 
every line—in every part of the country—carry \ 


American Credit Insurance? 


Commissioner, in a letter to Mr. Fletcher, said 
that sufficient bills receivable and premiums 
might be collected to liquidate in full if a re- 
ceiver were appointed. 

Frank S. Shankland, secretary and treasurer, 
and now a member of the district bench, is listed 
as having claims for unpaid salary and for 
money advanced by him to the Association. 
Insurance examiners stated, however, that he 
has agreed to waive his claims. Other officers 
are: C. Roy Hanson, president, and H. J. 
Loar, vice-president. 

Insurance in force July 31, 1926, amounted 
to $467,431, reports show. The Association by 
a vote of its directors practically discontinued 
business August 20, 1926, and devoted the in- 
tervening time to efforts toward liquidation. 


US 





plan. 


OF NEW YORK 


New York, St. Louis, 
San Francisco, 
Detroit, 





Do you know that this broad protective service 
is endorsed by bankers? That it is extensively 
advertised? That it offers an exceptionally effi- 
cient Collection Service, through an organization 
of trained specialists operating in 12 strategical 
cities of the United States and Canada? 


Perhaps you know these things, but have said \ 
that Credit Insurance is too technical, too in- 
volved for you to handle. 
a specially trained agent to sell our policies; but 
we have originated a plan by which a General 
Insurance Broker can function in co-operation 
with our regular agents—and make money doing it. 


Why not investigate the possibilities? 
out how many of your present clients are not 
protected by Credit Insurance, then write or 
phone any of our offices for full particulars of our 


<The AMERICAN 


CREDIT~ INDEMNITY Co. 


J. F.M° FADDEN. presipENtT 


Offices in all leading Cities: 


Chicago, 
Philadelphia, Baltimore, 
Atlanta, Milwaukee, Etc. 


In Canada: Toronto, Montreal, Etc. 
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It is true that it requires 
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CASUAL CASUALTY COMMENTS 











Edgar W. Carr has been appointed man- 
ager of the New York city office of the Mary- 
land Casualty Company, Baltimore, to assist 
Resident Vice-President Barton. The appoint- 
ment was announced by President F. Highlands 
Burns. 

Donald J. Henry has been made home 
office representative in Michigan, Ohio and Ip- 
diana for the Sun Indemnity Company, New 
York. Mr. Henry’s headquarters will be at 
728 Buhl building, Detroit. 

S. G. Smith, Jacksonville branch office 
manager of the Commercial Casualty Insur- 
ance Company, Newark, has announced the ap- 
pointment of the Union Bond and Mortgage 
Company, Miami, and Lykes Brothers Insur- 
ance Agency, Tampa, as general agents in 
Florida. 

Eldridge, Carolan, Graham & Cleary js 
the name of the new Chicago general agency 
formed by the merger of Eldredge & Cleary 
with Carolan, Graham, Hoffman, Inc. The new 
combination represents the United States Cas- 
ualty as resident managers for casualty lines 
and the Standard Accident for fidelity and 
surety business. 

Frank H. Walker has joined Simpson, 
Campbell & Company, Chicago, as_ special 
agent and will be under the supervision of R. 
D. Parker. 

Henry F. Weissenborn, resident vice- 
president at New York city for the Union In- 
demnity Company, New Orleans, has_ been 
made a director of the Union Indemnity, the 
Union Title Guarantee Company and the In- 
surance Securities Company, all of New Or- 
leans. 


William L. Lynch, lately assistant super- 
intendent of the burglary department in the 
Preferred Accident, has been made superintend- 
ent of the plate glass and burglary department 
of the New York Indemnity Company. 


James E. Sweeney, superintendent of the 
bonding department in the New York office 
of the Royal Indemnity, has resigned to be- 
come superintendent of the fidelity and surety 
department in the New York metropolitas 
branch of the Great American Indemnity Com- 
pany. 

George F. Kinback has been appointed 
field manager of the Century Indemnity Com- 
pany for Central and Western New York. 


Casualty Actuarial Society Meets 
Tomorrow 


The Casualty Actuarial Society will hold its 
semi-annual meeting in the Hotel Statler, 
Boston, to-morrow. President Sanford B. 
Perkins will preside at the sessions and one 
of the featured speakers on the program will 
be L. J. Hunter, vice-president of the National 
Shawmut Bank of Boston, whose topic is 
“Automobile Financing.” Members of the So 
ciety living in the Hub are arranging an enter- 
tainment for the visitors on Saturday. 
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Casualty, Surety, Etc. 








COMPULSORY INSURANCE 





Automobile Coverage of This Kind 
Fails in Purpose 





VIEWS OF HAGEY H. CAMPBELL 





Agency Head Says Drawbacks of Plan Out- 
weigh Benefits 


That compulsory automobile liability insur- 
ance, as a panacea for cases of hardship and 
distress resulting from automobile accidents in- 
volving injury or death, would leave over ninety 
per cent of such cases untouched is the state- 
ment made by Hagey H. Campbell, president 
and general manager of Hagey H. Campbell 
Company, Pittsburgh. Laws of this kind afford 
no security for redress for injuries (1) by 
automobiles from other States than the one in 
question; (2) by unlicensed or stolen automo- 
biles; (3) by automobiles used by- employees 
or others for joy-riding without the owner’s 


consent. Discussing the question, Mr. Camp- 


bell said: 


Certainly such insurance would provide no 
relief to the victims of automobile accidents in 
the mass. It would insure the payment of dam- 
ages only to those who are legally entitled to 
damages; that is, who, without any contributory 
fault of their own, are injured solely through 
the faults of others. That rule of liability 
would exclude from the benefits of the insurance 
about two-thirds of the injured in automobile 
accidents. And of the remainder—those who 
are legally entitled to damages—again about 
two-thirds would gain no benefit from com- 
pulsory insurance, since, under existing condi- 
tions, they are already assured of redress by 
reason of the financial responsibility of the 
motorists at fault. It is true that only about 
twenty per cent of automobile owners are now 
insured; but the percentage is unquestionably 
much higher in the cities, where the mass of ac- 
cidents occur; and a large proportion of the un- 
insured—big corporations, farmers and others— 
are amply responsible to meet all liabilities they 
incur up to reasonable limits. There remain, 
then, only about ten per cent of the injured in 
automobile accidents whose misfortune—inability 
to collect the damages to which they are en- 
titled—compulsory insurance is at all adapted 
to remedy. 

Compulsory automobile insurance would not 
only fall far short of expectations, says Mr. 


Campbell, but, he continued: 


It would impose upon automobile owners a 
tremendous charge for insurance, without com- 
mensurate benefits to the public. It would vio- 
late long-established principles by singling out 
motorists from all classes of persons who may 
do harm to others and requiring them alone to 
advance security for the redress of future 
wrongs they may never commit. It would pen- 
alize the careful and the careless alike, because 
of the misconduct of the careless, and the re- 
sponsible and irresponsible alike, because of the 
existence of the irresponsible. It would increase 
litigation, with all its waste of time and expense 
for jurors, witnesses and litigants, together with 
fraudulent, speculative and exaggerated claims. 
It would ‘interfere with freedom of contract 
insurance, compel carriers to insure improper 
risks and to grant improper coverage and inject 
Politics into the fixing of premium rates, all to 
the detriment of the better classes of insurants 
through a progressive increase of the charge on 
them. It would necessitate a big bureaucracy, 
continually crying for enlargement and increases 








ERNEST W. BROWN, Sec’y-Treas. 


DISTRICT MANAGERS WANTED 


OPEN TERRITORY IN 34 STATES 
LIBERAL COMMISSIONS 
MODERN POLICY FORMS 


UNEQUALLED CLAIMS PAYING RECORD 


(63% of Total Premium Income Paid to Policyholders in Claims) 


Special Policy Forms for Business Women 
Unusual Home Office Cooperation 
Oldest Organization of Its Kind in America 
Nineteen Years Under Same Management 
WRITE TO 
ROBERT A. BROWN 


GENERAL FIELD MANAGER 


INTERSTATE BUSINESS MEN’S ACCIDENT ASSN. 


DES MOINES, IOWA 








in salaries, and thereby entail a heavy and con- 
tinually increasing burden of expense upon the 
already overburdened taxpayers. And finally— 
last but far from least—instead of serving to 
reduce accidents it would tend to increase them. 


Calumet Casualty Organized in Chicago 

Cuicaco, Itt., May 10.—Organization of the 
Calumet Casualty Insurance Company of Chi- 
cago, a stock company to write plate glass in- 
surance, was revealed there last week with the 
announcement that license had been granted by 
the State department of trade and commerce. 
One of the principal organizers is Emil G. 
Seip, president of the Calumet National Bank 








12 Washington Place, 






EXCESS 


INSURANCE COMPANY 
OF AMERICA 


JAMES GIBBS, President 
CASUALTY AND SURETY 
REINSURANCE 
AND EXCESS COVERS 


HEAD OFFICE 


Telephone, Mulberry 5585 





and chairman of the board of the Sheridan 
Trust and Savings Bank. The company has 
paid-up capital of $100,000 and the offices will 
be maintained in the general agency of Robert 
Beard, who is said to have been named man- 
ager. 


National Safety Council Holds Poster 
Contest 
The National Safety Council has inaugu- 
rated a poster campaign for which entires must 
be in by November 1. Prizes will be given for 


those posters submitted which best show how 
to prevent accidents. 
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Prominent Agents and Brokers 





Actuarial 





Actuarial 











LEON IRWIN & CO., Inc., New Orleans, La. 
Representing 
Phenix Fire United States Fire National Fire of 
ana Hart Natiooal ber of New Amsterdam 
y ew 
Casualty Co. 


Standard of New oun dben Company 


GEORGE B. BUCK 


ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


25 SPRUCEjST. NEW YORK 





HENRY R. CORBETT 
ACTUARY 


Specialty — Pension Funds 
and Employee’s Benefits. 


178 W. JACKSON BLVD. CHICAGO 

















Indemnity 
- York San Aes of New of America 
Pitteburgb BROKERS’ LINES SOLICITED 

















Actuarial 








Established 1865 David Parks Fackler 
EDWARDB. PACKLER WILLIAM BREIBY 


FACKLER and BREIBY 
Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 


50 BROAD STREET NEW YORK 


r 
4 








MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 








Woodward, Fondiller and Ryan 


Consulting Actuaries 


Actuarial Service in all branches of Insurance and for Pension 
Funds—Examinations and | Service and 
ean meee aad As Associations managed under 


Insurance Ac- 
“Auditing. 
75 oo = Street 








New York 








DONALD F. CAMPBELL 
CONSULTING ACTUARY 
160 No. LA SALLE ST. Telephone State 7298 








SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 


Inspectors and Adjusters _ 














COPELAND and COTHRAN 


CONSULTING ACTUARIES 


1027 Candler Building 
ATLANTA, GEORGIA 





EMPIRE INSPECTING AND ADJUSTING CO 


SPECIALIZING IN FIRE AND CASUALTY 
INSPECTIONS AND ADJUSTMENTS 
FOR COMPANIES 


314 McKINLEY BLDG. BUFPALO, N. Y, 














Statisticians _ 











E. L. MARSHALL 
CONSULTING AGTUARY 
Hubbell Building 
DES MOINES, IOWA 








T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA. 








F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


Underwriters 
Statistical 
Bureau, Inc. 





We render complete statistical serviee and 
relieve you of the pressure ef annual statement 
filing, 

We are also” equipped to prepare eaneellation 
and reinsuranee schedules, or handle any job 
where the use of tabulating machines er eomp- 
tometers is desirable. 


Phone: BEEKMAN 1461 


81 Fulton St. New York City 














CONSULTING ACTUARY 


Nationai City Bank Bidg., WACO, TEXAS 








JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 
LIPB, meet ery Intermediate, Group, 
industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
165 BROADWAY NEW YORK CITY 
Reom 101 Memorial Bidg., Nashville, Tenn. 





CHICAGO BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 
A.SIGTENHORST,F. A.1.A. ABB LANDIS 


CLARENCE L. ALFORD 
Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSEE 








L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 








HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 

INDIANAPOLIS 
DENVER DES MOINES 





OMAHA 








E. H. BURKE & COMPANY 


INSURANCE COUNSELORS AND ACTUARIES 
205-212 Old Colony pee 37 W. Van Buren Street 
Phone Harrison 2805 
Chicago, lilinois 
Our services are available for all kinds of setuarial work and 
— rte books comple z Annual egg dy prepared on short notice 
com) or Fak pats cy forms constructed, ac- 
counting systems ad pagrus ay 








BROKERS! AGENTS! 
RATE CHECKERS! 


Be sure to get at once the 


NEW 1927 


AutomobileRateChart 


And you will see at a glance on one 
side of one sheet all the following: 


List of 1,500 cities and territories 

Territorial Assignments 

List of leading automobile and 
symbols 

Commercial car classifications 

Excess limits table 


Rates for 10-20 and 5-10 public 
liability 


Rates for property damage 


90 per cent of the rates coming up in 
daily routine are fully presented. 


Price: $1.00 


Liberal Discounts on Quantity Orders 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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Miscellaneous Insurance 








INSURANCE STOCKS 


All Bids and Quotations Subject to Con- 


firmation 


The following quotations, as of May 9, 
1927, are from reliable houses and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Reaserch Bureau of THE 


SpecTATOR will endeavor to supply the data. 


It can be readily understood that these quo- 
tations are not firm, due to the fluctuation of 
the market and are only intended to indicate 


the activity of their trading: 


Agricultural Ins. Co. 
J. K. Rice, Jr., & Co., N. ¥........ 
Alliance Fire 
Wheeler & Co., Phila............. 
American Alliance 
McKinley & Co., N. V...2....c0e- 
a roy Surety 
Lewis & Co., ae DSi cclvewnes 
McKinley & Co., 
Bankers & Shippers 
Curtis & Sanger, N. VY. ...0..cc006 
Camden Fire 
J. K. Rice, Jr., & Co., N. Y....-0. 
Carolina Insurance 
J. K. Rice, Jr., Co., N. VY... cccee 
City of New York 
Arthur Atkins & Co., 
Continental Ins. Co. 
Arthur Atkins & Co., 
Lewis & Co., Hartford seas nene 
Federal Insurance 
Curtis & Sanger, N. Y....-------- 
Federal Union Life 
A. & J. Frank Co., 
Fidelity and Casualt ty 
Arthur Atkins & Co., 
"Fidelity Phenix 
Lewis & Co., Hartford........: .. 
Arthur Atkins & Co., Pe ¥. 
So eee AOS | See 
Fire Association of t Philadelphia 
Wheeler & Co., 
Firemans Ins, of Newari: rights 
McKinley & Co., N. Y 
Franklin Fire 
mckinley a Co. N. V... 25.003 
J. K. Rice, Jr., & Co. VN > Seer Tear tel 
Glens Falls 
Arthur Atkins & Co., 
Lewis & Co., Hartford............ 
Globe & Rutgers 
Arthur Atkins & Co., N. Y........ 
Curtis & pee. a > eee Mincaae 
Lewis & Co., WS Saad se ots s 
Great i 
Arthur Atkins & Co.. 
Hanover Fire ex rights 
1 a Re SS ie Re 
Hanover Fire, stock 
Arthur Atkins & Co., N. Y........ 
Lewis & Co,, Hartford............ 
1 Se ee Se Pee 
onia Insurance (New Stock) 
Arthur Atkins & Co., N. Y.......- 
J. K. Rice, Jr., & Co., N. V........ 
Home Insurance 
Lewis & Co., Hartford...........- 
McKinley & i a eae 
J. K. Rice, Jr., & Co., |. ee 
Homestead 
J. Meo Wee; Tes Be Co. NeW . «0505 
Importers and Exporters 
toh eee 
International Co. of St. Louis, Pfd. 
A. & J. Frank Co., Cincinnati...... 
Inter-Southern Life 
A. & j. Frank & Co., Cincinnati... 
Insurance Co. of North America 
Lewis & Co,, Hartford............ 
Wheeler & Co., Phila...........-- 
srpendence Fire 
J. K. Rice, Jr., & Co., 
viens" Ind. Ins, "eh 
Wheeler & Co., Phila............- 
meee Securities: ep owe ) 
nion Indemnity Group 
Gilbert Elliott & Co., N. ¥ 


Cincinnati...... 





ee 


ee 


ee 


seer eeees 


Roy T. a ones & Co., Hartford... 
Merviand Casualty 
wis & Co., Hartford........... 
Missouri State’ iif. ex rights 
A, & J. Frank Co., Cincinnati...... 
National Surety 
Curtis & weed 7 sie eekinctias 
Co., Fartiord ey 
McKinley & Co., 
New Amsterdam ng 
McKinley & Co., N. V........200- 
New Jersey Fire Ingurance 
Arthur Atkins & Co., 
New York Casualty 
Lewis & Co., Hartford............ 
Niagara Fire 
Lewis & Co., Hartford............ 


see wee eeeene 


Bid 
270 


ae 
RN 


310 


950 
65 
105 
75 
252 
254 
66 
38 
92 


Offered 


290 
53 
335 


230 
230 


295 
18 
50 


157 
156 


28 
160 
116 
116 

54% 


250 
248 


47 
47 


1500 
1500 
1500 
317 
48 
195 


194 


105 
110 

78 
255 


256 


257 





North River 

Arthur Atkins & Co., N. Y........ 140 
Northern Ins. Co. 

Arthur Atkins & Co., N. Y........ 300 


Ohio National Life 

A. & J. Frank & Co., Cincinnati.... 39 
Philadelphia Life Ins. Co 

Mamaley & Ca. Ny Wi ceiccccseese 14 


Reliance Fire 


Wheeler & Co., Phila............. 21 
Stuyvasant 

Arthur Atkins & Co., N. Y........ 175 

Lewis & Co., Hartford............ 170 
Security of New Haven 

Arthur Atkins & Co., N. Y........ 99 

love & Co., Hartford. ..s..6c- 98 

S. Fire 

“Arthur Atkins & Ce. NeW vccecsas 184 

Lewis & Co., Hartford. ........... 188 
U. S. Merchants and Shippers 

Arthur Atkins & Co., N. Y........ 255 

Curtis & Sanger, N.Y. .....cccese 255 
Victory Insurance Co. 

Wheeler & Co., Philadelphia....... 21 
Westchester Fire 

McKinley & Co., N. Y.......-cec0. 44 


HARTFORD STOCKS 


Am Conmats and Surety 
Conning & Co., Hartford.......... 760 
Roy T. H. Barnes & Co., Hartford.. 755 
Markham & Company........+.-- 760 
Lewis & Co., Hartford...........- 760 
Aetna Insurance (Fire) 
Conning & Co., Hartford.........- 512 
Markham & Compan 2 Pe Teer 12 
Roy T. H. Barnes & Co., Hartford.. 510 
Lewis & Co., po OS eo 510 
Curtis & Sanger, OS A 515 
Aetna Life, Stock 
Conning & Co., “Hartford eenees oor 
Sashneen & Compan aa serenant 560 
Roy T. H. yj & Co., Hartford. 560 
Lewis & Co., ~~ Dec ctokerens 560 
McKinley & ears Se Mintccsndeesae 560 


Automobile Insurance 
Conning & Co., Hartford.......... 210 
Markham & Compan 
Roy T. H. Barnes & 





Lewis & Co., Hartford..........++ 210 
Conn. General Life 
Conning & Co., Hartford.........- pede 
Markham & Company abvieteucas 1500 
Lewis & Co., Hartford............ 1500 
Roy T. H H. Barnes & Co., Hartford.. 1500 
Hartford Fire 
Conning & Co., Hartford.........- 512 
Markham & Company.........-.-- 515 
Roy T. H. Barnes & Hartford.. 515 
Lewis & Co., Hartford......... haere 515 
Hartford Steam Boiler 
Conning & Co., Hartford.........-. 620 
Markham & Compan bia Camageee 620 
Roy T. H. ge & Co., Hartford.. 625 
Lewis & Co., eh aes 625 
National Fire 
Conning & Co., Hartford.........- 750 
Markham & Compan boudnenndawe 750 
Roy T. H. Barnes & » Hartford.. 750 
Lewis & Co., Hartford..........-- 750 
Phoenix Insurance 
Curtis & Sanger.........ccccceses 535 
Conning & a Hartford. 535 
Markham & Compan: Peadawaule nae 535 
Roy T. H. Seen > 535 
Lewis & Co., artiord Rae vecenveee 535 
McKinley & aa tn eeeudadeée 535 
Travelers Insurance 
Conning & Co., Hartford...... 6e cor te 
Markham & Co., Hartford......... 1160 
Roy T. H. Barnes & ae ae Hartford.. 1165 
Lewis & Co., Hartford...........- 1160 


NEW ENGLAND STOCKS 
American Investment Securities Co. 


Chas. Day & Co., Inc., Boston..... 8% 
Boston Casualty 

Chas. A. Day & Co., Inc., Boston. . 15 
Boston Insurance 

Arthur Atkins & Co., N. Y........ 545 

Lewis & Co., Hartford............ 545 
Capitol = Ins. Co. 

Chas A. Day & Co., Inc., Boston: on 

CR 3 Adan erciatexvee? 280 

Columbian National Life Ins. Co. 

Chas. A. Day & Co., Inc., Boston. . 205 
Converanctes itle Ins. Co. . 

Chas. A. Day & Co., Inc., “Boston. . 100 


Mass. Bond & Ins. 
Chas. A. Day & Co., Inc., Boston. . 325 
Mass, Title Ins., Pfd. 


Chas. A Day & Co., Inc., Boston, . 35 
New England Fire 
Chas. A. Day & Co., Boston....... 35 


New Hampshire Fire 

Chas. A. Day & Co., Inc., Boston.. 355 
Old Colony Insurance 

Chas. A. Day & Co., Inc., Boston. . 250 
Providence Washington 

Chas. A. Day & . Inc., Boston. . 360 
Sune’ = and Marine 

Day & Co., Inc., Boston. 600 

United Life & Accident Insurance Co. 

Chas A. Day & Co., Boston....... 


19 


16 


185 
180 


102 
101 


190 
189 


262 
265 


215 


45 


365 


370 


43 





New York Life Underwriters Nominate 

At the monthly dinner meeting of the Life 
Underwriters Association of New York on 
Tuesday of this week, the nominating commit- 


tee made the following report: For president, 
P. M. Frazer, Connecticut Mutual; first vice- 
president, J. Elliot Hall, Penn Mutual; second 
vice-president, Leon Gilbert Simon, Equitable 
Life Assurance Society; third vice-president, 
Clancy D. Connell, Provident Mutual; secre- 
tary-treasurer, William M. Carroll, Berkshire 
Life. 


Guardian Life Appoints James Faller 
Manager 

The appointment of James Faller as man- 
ager of its new agency in New York city has 
been announced by the Guardian Life Insurance 
Company of America. 

Mr. Faller’s headquarters will be at 303 Gen- 
eral Motors building in the 57th street district 
of Manhattan. The establishment of the Faller 
Agency is in accordance with the Guardian’s 
progressive development of its agency system 
commensurate with the growth of the com- 


pany. 








WANTED 


Boston Insurance 
Columbian Nat. Life 
Néw Hampshire Fire 

Springfield Fire & Marine 


We will gladly quote 
all Insurance Stocks. 1 


CHAS. A. DAY & CO. 


Incorporated 


Sears Bldg. Boston 
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Investment Counsel 
On 


Insurance Company 
Stocks 


Consult 


LEWIS & CO. 


Member 
Conn. Investment Bankers Asso. 


Hartford-Conn. Trust Co. Bldg. 
Hartford, Conn. 
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Automobile Insurance Sales Helps for 1927 








WARNING 


2 ss: font 


A Deadly Gas. 


You cannot see, smell,tastearfeel ff 

this dangerous gas — soit sre 

KILLS WITHOUT WARNING eee 
Precautions eee 


1.Do not run yout motor in a Sarge 

unless you have all doors and windows 

wide open. Always see to it that 

there is plenty of ventilation 

2. IF you must run your motor in 

a Closed Sarase for a Sew minules 
attach a rubber hose to the exhaust and 
have the other end well out of Sarge 
%. Never work under acar with the 
enfine running , even in the open dir. 
4. Do all repair work On your motor 
in the open air, whenever possible 
5. Tell all members of your family 
friends and your employees about 
& danger from exhaust gases of all 

gasoline engines and— 

A tack or paste this warning ina 
conspicuous place in your Sarae. 
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CARBON MONOXIDE ° eQe iy 
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Dhis warning issued in the wellas of the motoring public by the 


GLOBE INDEMNITY COMPANY 


NewarkW, New Jer: 
(writing all forms of Kipnciiis termes thru) 


@f Acent’s Imprint Here JO 











Size—11” x 17”. Two colors 


Size—1}4” in diameter —____-» 
For use on letterheads, bills 
and the backs of envelopes 


T... “service to agents” is typical of the ef- 
forts of the GLose INDEMNITY Company to make 
it easier for its representatives to impart to their 
public the message of insurance. Each year, in 
accordance with the seasons, similar sales helps 
are devised and offered to Giose producers for 
local use. 

Individual local advertising and production 


INSURE \. - 
IN APRIL 


= 
{ 









7, 
res 


GLOBE INDEMNITY CO. 
NEWARK, N.J. 






Size—3” x 614". Two.colors. 
Something a little different in 
the way of an advertising 
circular for Automobile 
Insurance 


problems, too, are given careful attention and 


consideration. Assistance in the preparation of 


newspaper advertisements is a regular feature. 
And in its Publicity Department the Giose 
maintains a Service Division devoted to address- 
ing of envelopes, enclosing of literature, sealing 
and affixing of postage—for such agents as find 
this detail work burdensome. 


Service such as this is characteristic of all GLOBE relationships! 


GLOBE INDEMNITY COMPANY 


NEwarK — New JERSEY 


CasuA.ty INSURANCE 





2c 


A. Duncan Rew, President and General Manager 


Fipeuity & Surety Bonps. 
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What Check Alteration and Forgery Insurance | 
Offers to the Agent—and to the Public : 


By J. Scorretp Rowe 


President, the Metropolitan Casualty Insurance Company of New York 


ATIONAL calamities such as the floods 
N in the Mississippi Valley grip the atten- 
tion of the public because, aside from the 
loss of life, the property damage losses have to 
be measured in hundreds of millions of dollars. 
Even in this prosperous era in a land of 
prosperity, one hundred million dollars is con- 
ceded to be “a lot of money.” Yet we do not 
begin to grasp the real significance of these 
losses until newspaper photographers, motion 
picture producers, statesmen, radio speakers and 
others have really roused our senses to what 
has been going on. 


Hazarps Not REALIzED 

This, perhaps, makes it a little less strange 
that insurance agents and the insurance-buying 
public do not fully realize that banks, business 
concerns and individuals in this country lose a 
total of over a hundred million dollars each 
year as a result of the increasing activity of 
criminals who specialize in the forging and 
altering of checks, drafts, notes and other nego- 
tiable paper. Such a flood of losses does not 
occur as a spring freshet. It cannot be photo- 
graphed from airplanes. It is not a dramatic 
catastrophe which finds its way simultaneously 
into the front pages of newspapers. Yet it 
produces a yearly economic loss comparable 
with that caused by the raging waters of the 
Mississippi—and such “levees” as have been 
built to stem the tide of criminal activity in 
the field of check alteration and forgery, 
although they have helped in large measure, 
have not furnished complete security to the 
millions of those who use checks and other 
negotiable paper. 


PREVENTIVE MEASURES 

In the field of check losses, as in the field of 
fire losses, mechanical ingenuity has been effec- 
tively exercised to reduce a hazard which can- 
not be removed. Acid-proof inks and safety 
papers have restricted the operations of the 
check crook in much the same way.that chem- 
ical extinguishers and fire-resistive building 


material have curtailed the devastations of the 
fire demon. Science and invention have brought 
us automatic sprinklers in the one case and 
ingenious check-writing machines in the other. 
The general use of both throughout the coun- 
try testifies to the efficiency of each in its 
particular field. Yet—fire losses continue to 
reach a yearly total so staggering as to attract 
to itself the designation “national disgrace”’— 
and if a hundred million dollars in yearly losses 
(sometimes estimated at twice that figure) due 
to the successful raising and altering of checks 
means anything, it means that that form of in- 
surance which covers such losses renders an 
economic service sufficiently important to be 
classed with that rendered by fire insurance. 

It is now a matter of general knowledge that 
those agents who have vigorously solicited check 
forgery and alteration insurance have advanced 
their own interests in a substantial way and 
have at the same time demonstrated their de- 
sire to conserve and properly protect the inter- 
ests of their clients. In the sale of this cover- 
age they are favored by selling arguments 
which, if properly presented, carry conviction 
to the most conservative buyer of insurance. 
If a business executive or an individual has any 
interest in safeguarding funds which are sub- 
ject to check, he can’t very well be indifferent 
to check alteration and forgery insurance. It 
is Primary Protection—Insurance at the 
Source. 

In these days when the aggressive multiple 
line insurance agent is striving to justify, by 
his insurance recommendation, the use of what 
was once considered a somewhat ambitious 
title, “insurance counselor,” failure to urge the 
purchase of some one basically important cov- 
erage may lose him the confidence and the 
business of his most profitable clients. Con- 
sider, for example, the case of an agent who 
sells to some successful business man insurance 
policies which protect his personal property, 
which safeguard his earning power, which 


serve to protect the investment he has made 
in plant and equipment, 


which cover many 
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menacing forms of legal liability, which re 
make good the loss caused by hold-up mer, 
burglars, payroll bandits and other criminals+ 
but which leave out of consideration the poss#- 
bility of serious or ruinous loss from the quiet 
but tremendously effective criminal cunning of 
the check crook. That one oversight may well 
prove to be the weak spot in a levee which the 
business man has endeavored to build up to 
stand between himself or his business and & 
swift flowing stream of loss hazards. The 
check crook doesn’t need to use dynamite to 
break through that levee. Pen, ink, vigilance, 
the co-operation of criminal confederates—and 
the onrushing waters of heavy financial loss 
may engulf his victim almost before he i 
aware of what has happened. i 
} 
A GreAT MARKET AVAILABLE 

A tremendous market of check alteration and 
forgery insurance has developed out of the fact 
that some six billion checks are cleared ant 
nually in the United States. One of the first 
steps for an insurance agent to take in develop- 
ing this market is to explain how and why the 
banks which cash these checks in such a way 
as to consummate the plans of check crooks 
cannot, under average conditions, be charged 
with responsibility for the resulting loss. Un+ 
less the bank is clearly guilty of negligence, 
the loss falls upon the maker of the check—and 
the working methods of check crooks have been 
developed to such a high state of efficiency that 
it is seldom that the bank can be charged with 
negligence. 


OPpPoRTUNITY FoR AGENTS 
So long as criminal activities contributé 
measurably to the sum total of insurable haz- 
ards in any community, it is both the duty 
and the opportunity of the insurance ‘agent to 
urge the purchase of insurance which offer$ 
financial protection against such losses. Pass+ 
ing fraudulent checks is usually less difficult 
than burglarizing a safe or holding up a pay- 

(Concluded on page 43) 
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Every Vacationist Needs Tourist Baggage 


HENEVER one travels, either on busi- 

W ness or for pleasure, tips make quite a 

tidy item on the list of expenses. 

First, there is the red cap; then the Pullman 
porter with everlasting whisk broom; next the 
dining-car waiter; then more red caps, taxi- 
starters and drivers, all registering expectancy 
for “change” they know will be forthcoming. 
Certainly the bellboy, who carries the luggage 
to the room, is entitled to some remuneration ; 
and the check-room girl—surely she is deserving 
of at least a dime. 

And so it goes, all along the line of march. 
These people are on the job to render little 
services that help to take off the rough edges 
of travel; to relieve us of little responsibilities 
that would make our journey unpleasant. We 
tip them willingly, as a recognized expense in- 
cident to travel. 

The assistance a traveler gets through tips 
lacks system and sureness. Your insurance 
prospects know this. 

Suppose it were possible for your clients to 
hire a bellboy to look after their personal be- 
longings twenty-four hours a day for less than 
four cents. Suppose this bell boy even safe- 
guarded their jewelry, watches and all of their 
valuables. If they have ever lost a suit case, 
trunk or bag, or ever had a pair of shoes or a 
suit of clothes stolen, they will appreciate more 
than ever knowing that it is possible to secure 
this protection. 

A tourist baggage policy is the bell boy that 
will work for your clients for less than they 
would think of giving in a single tip. It insures 
them against loss or damage that might occur 
to their baggage or personal effects from the 
perils specified in the policy. It affords pro- 
portionate protection against theft of jewelry, 
watches, plate and plated ware, etc. The pol- 
icy starts the minute your assured leaves his 
doorstep. 

But it isn’t always necessary that your pol- 
icyholders be traveling when loss occurs. The 
policy protects their family’s laundry while 
away from home; it covers golf clubs, tennis 
racquets and clothing left at the country club 

and even clothing at the tailor’s or dry clean- 
er's. It also protects the clothing of their chil- 
dren while they are visiting or away at school. 

In addition to loss by pilferage and theft, 
the policy insures the property when away 
from home against fire, lightning, and the perils 
of navigation and transportation. 

You can sell one thousand dollars’ worth of 
such protection to your clients for only $12.50 
for an entire year, only 3 2/5 cents per day. 
If your prospects desire, they can buy larger 
or smaller policies to fit their personal needs, 
or the term may be made for one week or more. 

If you present tourist baggage insurance to 
your prospects in this manner, can they con- 
sistently decline a policy? 





By Raymonp C. DREHER 


Advertising Manager, Boston Insurance Company 


TRAVEL IN MINDS oF Pustic Ricut Now 

Right now, newspapers throughout the coun- 
try are carrying attractive vacation advertising. 
Railroads, steamship lines, motor bus lines, and 
hotels are making intensive drives for the pa- 
tronage of the thousands of people who are now 
planning their summer vacations. Isn’t it just 
as logical for the local insurance men to make 
a drive to sell tourist baggage to the vacation- 
ists? For one thing, it will relieve the so-called 
“summer slump”; but in addition to that it will 
be rendering a worth-while personal service. 
By paying a small premium the traveler can 
make his vacation a real one, because it will 
free him from worrying about his personal be- 
longings. 

Tourist baggage insurance must be sold. The 
average man does not think of this insurance 
—even if he has heard of it. He is too busy 
making transportation and hotel arrangements 
and deciding what he and his family should or 
should not take. But this does not mean that 
he is not a good prospect. -If an insurance man 
calls on him and outlines the advantages of 
carrying the protection, the chances are that 
he will be glad to buy the coverage. 


WortH-WHILE PusHING 

Is tourist baggage insurance worth-while 
pushing? The Brown-Knopp Agency, Boston 
agents at Rochester, Minn., think so, as you 
can see by reading the following extract from 
a letter that we received from them: 

We believe we can express our opinion in no 

better way than by quoting you actual figures. 
In the last year this agency wrote fifty policies 
amounting to $37,500.00, with a premium of 
$452.50. 
No special effort to push this particular line 
was made, only soliciting it in connection with 
other insurance. The premium we obtained 
from tourist baggage cost us little, if any, effort 
at all. It has been the experience of this office 
that when tourist baggage was explained to the 
assured and its many advantages pointed out 
that in every few cases have we failed to sell 
a policy. 

There is no doubt that the small commission 
on individual sales has made many insurance 
men hesitate to start an active campaign for 
this business. Granting that the average com- 
mission is not large, this is nevertheless more 
than offset by the increased number of sales 
and the number of logical prospects. The low 
cost makes it possible to sell a policy quickly 
and easily. Contrary to the general belief, it 
renews readily. A tourist baggage campaign is 
sure to build good will for your agency. Not 
only will you write a surprising amount of new 
business, which may lead to securing orders for 
other coverages, but you will have a good ex- 
cuse to call on your old assureds and give them 
new evidence of the service your agency is 
rendering. 

Direct-by-mail advertising will help you put 


your campaign over with a bang. First of all, 
you need a good list. 


Your present clients 
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should not be neglected. Make a practice of 
reading your local newspaper items mentioning 
vacation plans, and add the names to your list 
from day to day. 

When you are writing a letter to a prospect 
whose vacation plans are mentioned in the news- 
paper, you can make the letters a little more 
personal by mentioning the place where he in- 
tends to go. Enclose tourist baggage folder 
with every letter. 

The letters and folders that you mail will 
acquaint your prospects with the need of the 
protection, and in some cases really sell them; 
but their real mission is to put the prospect 
in a receptive mood for your personal call. 
Don’t mail all your sales letters out in one 
day. If you can make ten calls a day, mail 
out ten letters, because if you are going to 
get full benefit of the time and money the cam- 
paign will cost you, it is essential that you 
follow up each letter with a personal or tele- 
phone call. Of the two, the personal call aver- 
ages higher in commission returned. 

Don’t let your clients take a trip without this 
protection or you will be blamed when the loss 
comes. 


Tourist Baggage Insurance in 1926 











Net Losses 

Name and Location of Company Premiums Paid 
Baltimore American, N. Y.... $1,543 $1,427 
Central Federal, Davenport.... 179 ola 
Rage Bee Na Wacevsvecenss 897 625 
Eagle, Star & Brit. Doms., Lon. —9 46 
Lumbermens, Phila. ......... 6,663 1,624 
Newark Fire, Newark......... 1,761 232 
Norwich Union, Norwich..... 8,592 4,106 
Peoples National, N. Y........ 1,350 vind 
Geet. Bi BS eiiectwasiense 24,873 9,969 
TOO vnc ccd aecdegeeeae $45,849 $18,029 
RGOW: S00 ap dhade de ae hoadastanwes 39.31% 

Parcel Post Insurance in 1926 

Net Losses 

Name and Location of Company Premiums Paid 
Baltimore American, N. Y.... $1,955 $256 
British America, Toronto..... 20 67 
Camden, Camden .........-.. 10,194 4,860 
Nori Miver, Ne Se cciccacsse 6,636 3,350 
Peoples National, N. Y........ 11,882 3,611 
United States Fire, N. Y..... 7,970 3,256 
Western Assurance, Toronto.. 409 247 
ROMO x. cite higadee tama ate $39,246 $15,647 
ESOR- SENG Reece Seeks nase eseas 39.86% 

Rain and Flood Insurance in 1926 

- ‘ Net Losses 

Name and Location of Company Premiums Paid 
Eagle, Star & Brit. Doms., Lon. $63,323 $38,195 
Hartford Fire, Hartford....... 264,475 216,624 
Home, New York..........0.. 201,431 123,057 
National Liberty, N. Y........ 264,475 216,624 
Security, New Haven......... 4,102 2,279 
i; | So ce nesceeeeesees $797,806 $596,779 
DOM TMB F5 UStiest es Sens Ratatat 74.78% 


Water Damage Insurance in 1926 





3 : Net Losses 
Name and Location of Company Premiums Paid 
American Reserve, N. Y...... $1,736 $455 
Commonwealth, N. Y......... 438 768 
Merenntile, N.. Vise etic. nts. 3,910 1,026 
Merchants Fire, N. Y......... 1,161 570 
North British & Merc., London 25,243 8,125 
Pennsylvania Fire, Phila...... 5.130 1,902 
Rowing Tiavtietd . vicncccceuss 2,605 686 
FO 6 cp eseaenoqesdadon $43,223 $13,532 
Raed 2606 2.e oc cexdevdaee ab Sa oy 31.31% 
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The Benefit of Accident Insurance in the Sales Program 


By Emerson J. SCHOFIELD 


Vice-President, Standard Accident Insurance Company of Detroit 


PON circumstances and the point of view 
U will always depend the individual answer 
to. any problem. 

This story is not written to express the view- 
point or written from the standpoint of the 
expert accident producer, nor does it have in 
mind the instance of the man who devotes 
his whole time and attention to the production 
of accident business. It is not written with 
the expectation that it will encourage any one 
to become an expert or whole-time producer of 
accident business. 

The picture here is one painted from the 
viewpoint of the general insurance broker or 
agent; that is, one whose business is something 
other than accident insurance as a specialty, 
and the circumstances to be borne in mind are 
those usual to such general insurance producers. 

The value of any given line of insurance as 
viewed by the average insurance producer can 
be measured by two standards: 

1. The volume of premiums possible of pro- 
duction. 

2. The commissions earned from production. 

Measuring the accident business by these two 
standards we get results which, one may judge 
from conversation with insurance men in gen- 
eral, are not generally known to be facts. 


1926 WritINncs 

An examination of the premium writings for 
1926 of the more important stock companies 
operating in the United States will perhaps give 
us a correct picture of the importance of acci- 
dent insurance. In considering these figures, 
we have left out of consideration altogether 
those companies writing only accident and health 
business. No single line accident and health 
company has been considered. Measuring with 
the first yard stick given, namely, the possible 
volume production, we find that the accident 
business stood fourth in 1926. It was exceeded 
only by automobile liability, property damage 
and collision premiums, premiums from work- 
men’s compensation, and premiums from fidelity 
and surety bonds. From a premium volume 
standpoint, therefore, accident insurance may 
be considered the fourth important line written 
by casualty companies. 

Measuring now with yard stick number two, 
which is the measure of possible commission 
earnings, we find that again accident stands in 
fourth place, being exceeded only by the very 
lines which have shown greater volume than it. 

Accident insurance, while generally considered 
a side line, may in the light of the facts above 
stated be safely said to be one of the most im- 
portant side lines written by casualty companies. 
In fact, it may be said to be even of greater 
importance than can be measured by a con- 
sideration of premium volume and of commis- 
sion earnings only. 

There are some very definite reasons why 
any individual engaged in the general solicita- 





Emerson J. SCHOFIELD 


tion of insurance cannot afford to entirely 
ignore the accident business. Generally speak- 


ing, they may be summed up in the following ~ 


way: 

1. It pays in dollars and cents without any 
expenditure of any great amount of time. 

2. It is the greatest personal contact line 
known, and therefore the finest entering wedge 
to the writing of other lines of a personal and 
business character. 

3. It is easy to learn and easy to sell. 

4. It is interesting. 

A general discussion of all these reasons 
might be well worth considering: 

1. The first reason cited is that it pays 
good commissions and consumes a reasonably 
small amount of time. The commissions paid 
for accident business have been reasonably large, 
and the renewals come easy and with little 
work. The lapse ratio on renewals is small, 
as compared to other lines of business. The re- 
sult of this situation is that your work pyra- 
mids from year to year because of accumulated 
renewals and that the actual effort represented 
this year carries its advantages into future years 
in a very handsome way. The time consumed 
in writing accident business depends upon the 
idea of solicitation. The company which I have 
the honor to represent has built its accident 
business through the writings of men who are 
in the business generally and not primarily 
through the writings of individuals who special- 
ize on accident insurance production. We have 
long preached the gospel that it is a crime for 
any man to neglect to solicit accident business 
from every customer with whom he comes in 
contact in connection with the pursuit of his 
other insurance or service duties. It takes but 
an added moment on a call to solicit the acci- 
dent policy of your client. He usually carries 
that insurance with someone and if he trusts 
you with certain lines the chances are good for 
you to obtain the order for his accident insur- 
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ance. Insurance solicited in this way, therefore, 
creates volume without the extra waste of so- 
licitation time. We have a personal knowledge 
of volumes of considerable size which have been 
built upon this idea of solicitation and sales 
program. 

2. Our second reason is that it is the greatest 
personal contact line that we know. In twenty 
years of association with insurance agents it 
has been brought home many, many times that 
some of the most successful general insurance 
agents and writers of general lines have made 
their start into the insurance business through 
the personal accident department. Through con- 
tact made in the sale of accident insurance, 
opportunity is afforded for the solicitation of 
other lines. One who gives an order for per- 
sonal accident insurance, which is of a purely 
personal character, always opens up the way 
for the solicitation of the business insurance 
which is within the giving of the individual 
purchasing the personal insurance. We have 
in mind now one of our largest general agents 
located in one of America’s greatest cities. 
This man started as an accident producer and 
produced a fair volume of accident business, 
and from the clientele which he was able to 
build in the solicitation of accident business ex- 
tended his writing lines until to-day he is one 
of the largest personal producers in his agency, 
which is an agency writing all forms of insur- 
ance. His experience is not an isolated experi- 
ence but one of general character. The reverse 
is frequently true also. An individual who gets 
into a plant where you are carrying fire insur- 
ance or compensation insurance and obtains the 
personal order of accident insurance from the 
superintendent or manager or owner has a splen- 
did opportunity of eventually selling that gentle- 
man the lines which are your major lines now. 
His opportunity of robbing you of a client is 
exceptionally good. 


An Easy Line To SELL 

3. “It is easy to learn and easy to sell.” 
There is no line which is quite so simple as the 
accident business, as it need be known by the 
average solicitor. There are no very intricate 
questions involved. The policy forms, while 
they vary to some extent, are generally fairly 
the same, and even a very detailed knowledge 
of policy coverage is not always necessary for 
the sale of a policy. The companies provide 
generally literature which very briefly states the 
coverage of the policy so that it may be known 
to both seller and to buyer. Expert knowledge, 
therefore, is not generally necessary, to sell the 
line. We say it is easy to sell because in the 
experience of the agents with whom we come 
in contact we find that the missionary period, 
where it is necessary to persuade the average 
business man of the advisability of carrying 
accident insurance, is passed. Practically every 
sensible business man to-day carries accident in- 


(Concluded on page 27) 





May | 


AC 
E: 
to 
sheet st 
if your 
siderab 
That 
someth 
vertisec 
To | 
name ; 
but me 
(the le 
figures 
also pr 
of offic 
fire ins 
portan¢ 
and the 
1927 is 
a helpf 
panies. 
True 
onan 
the wo 
vertisi 
adverti 
surance 
cent. 
to the 
tures ¢ 
Chiefs. 
surance 
tion. 
during 
used it 
vertisir 
chiefs 
The ci! 
the po: 
half tl 
can rez 
Catc 
fighter 
many 
compli: 
on the 
us hav 
of bus: 
fers to 
tion te 
busines 
Insu: 
There 
referer 
soap a 
“Her 
“A | 
Nowe 
It n 
would 
it is ez 
plimen 
wrote 








lay 


Icy, 
ur- 
eri- 
rse 
rets 
ur- 
the 
the 


tle- 
ow. 


HL” 
the 
the 
ate 
ile 
rly 
ige 
for 


the 
wn 
ge, 
the 
the 
me 
od, 
ge 
ng 
ry 





May 12, 1927 


THE ‘SPECTATOR 


MULTIPLE LINES SECTION 


Insurance Is Being Advertised by Its Friends 


By J. W. LoNGNECKER 


a billboard that reminds me that 1927 is 

to be fire prevention year. It is a full 24- 
sheet stand. It is the same reminder you passed 
if your journey to your desk covered any con- 
siderable distance from suburb to city. 

That billboard is typical of a rather indefinite 
something indicating that insurance is being ad- 
vertised by its earnest friends. 

To be sure, no company is mentioned by 
name; neither does the poster list, in formidable 
but meaningless array, the assets and liabilities 
(the law won’t permit the mentioning of the 
figures from one side of the ledger unless you 
also print the offsetting figures) nor the names 
of officers; but it does talk about a phase of the 
fire insurance business that is of most vital im- 
portance, to judge by the written interviews 
and the daily talks of executives. It says that 
1927 is to be fire prevention year—it may exert 
a helpful influence on the loss ratios of the com- 
panies. 

True, nobody will ever be able to put a finger 
on a nickel’s worth of saved losses because of 
the wonderful co-operation of the Outdoor Ad- 
vertising Company. But just the same this 
advertising is of inestimable value to fire in- 
surance and it does not cost fire insurance a 
cent. What is better, there are no strings tied 
to the publicity, which appears over the signa- 
tures of the International Association of Fire 
Chiefs. It is donated to the public, and the in- 
surance business in the interests of fire preven- 
tion. The advertising started in January and 
during the year some 10,000 billboards will be 
used in 1500 communities. The Outdoor Ad- 
vertising Company gives the space. The fire 
chiefs pay for the paper and the art work. 
The circulation, that is the people who will see 
the posters, is estimated at 55,000,000—almost 
half the population of the United States who 
can read. 

Catching the message of the helmeted fire 
fighter one is set to wondering; wondering how 
many fire insurance company executives have 
complimented the Association of Fire Chiefs 
on their good work; wondering how many of 
us have recognized a new note in the attitude 
of business which in its published messages re- 
fers to insurance in a manner that calls atten- 
tion to insurance as a helpful and desirable 
business force. 

Insurance is being advertised by its friends. 
There is no mistake about that. Sometimes this 
reference is far-fetched, as in the case of the 
soap advertisement that said: 

“Here is beauty insurance. 

“A lovely skin is so important to your beauty. 
N ow every woman can have it—quickly, easily.” 

it might be hard to find a company that 
would quote a rate on “beauty insurance,” but 
it is easy to see in that far-fetched use a com- 
pliment to our business, for that copy writer 
wrote with the feeling that the word “insur- 


Fa ti morning, on the way to work, I pass 


ance” meant something certain, safeguarded, 
sure and secure. It is a friendly gesture, if 
nothing more. 

The General Electric Company made no 
gesture in its advertisement that had as a head- 
line the phrase “insurance at a profit.” That 


company told its readers that insurance was 
striving to better the condition of the world, 
for it reinforced the work of the safety engineer 
by saying: 

“Inadequate lighting is the cause of 18 per 
cent of all industrial accidents. And it is an 
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Hritish Dominions 
Susurance Company Limited 
of Dondorn, England 


You have not yet been in touch with all the best there is in 


AUTOMOBILE INSURANCE 


if you are not familiar with this Company, recognized as a 
pioneer in present day automobile methods. 


FRED S. JAMES & CO. 
United States Managers 
149 William Street, New York 


Western Department Pacific Coast Department 
175 West Jackson Blvd. 108 Sansome Street 








CHICAGO, ILL. SAN FRANCISCO, CAL. 



































COMMONWEALTH 


CASUALTY COMPANY 


Capital and Oldest Philadelphia Pele te 
Surplus Claimants 
Over $1,000,000.00 Casualty Company Over $6,000,000.00 


AUTOMOBILE and TEAMS Insurance 
PLATE GLASS Insurance 
ACCIDENT and HEALTH Insurance 


No Other Lines— Best Policies —Lowest Rates 


Up-to-the Minute Service. We Solicit Your Business 


Constantly Increasing Busi- 
ness and Financial Strength 


H. C. STEWART, E. W. COOK, 
President V. Pres. & Gen’l Mgr. 
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impressive fact that by far the greatest num- 
ber of accidents occur during the winter 
months when there is less daylight. 

‘Tt has been definitely proved that good light- 
ing pays for itself if it is never used at night. 
Ask your insurance man about lighting. And 
ask him how much good lighting has to do with 
the experience rate ‘reflected in premiums for 
compensation insurance.’ ” 

And that, a good advertisement for insurance, 
did not cost any insurance company a cent. It 
is possible the General Electric Company re- 
ceived encouragement from the companies. It 
is also possible that executives were too busy 
to notice—or to write. 

There is another way in which insurance is 
being advertised by its friends. It is to be 
expected, perhaps, that the advertisers of fire 
resisting material, apparatus for preventing fire, 
er for fighting it once it gets to going would 
turn to the fire waste for inspiration in writing 
their advertising. The Richards-Wilcox Manu- 
facturing Company says under a heading: “The 
Fire Demon Balked” that “countless fires have 
been checked, confined to point of origin by 
R-W Automatic Fire Doors.” The use of the 
word “fire” as an attention getter, as was done 
by the Blaw-Knox Company of Pittsburgh 
catches attention and so helps the advertiser, 
and at the same time it shows that all the talk 
going the rounds is not solely the wail of an 
advertising man for a fire insurance company. 
You would expect sheet steei to say something 
about its fire resisting qualities but another 
friend of insurance goes quite a way toward 
advertising our business as well as his own 
when the Sheet Steel Trade Extension Com- 
mittee starts an advertisement for steel with 
a fire prevention message headed: “You can 
fight fires before they start.” It’s good enough 
to quote; good enough to have been written by 
some member of the Insurance Advertising 
Conference. That advertisement continued: 

“Seven hundred fifty million matches are 
lighted in America every day. In turn they fire 
countless millions more of gas jets, cigarettes, 
lamps, stoves—million of fires in the making, 
anyone of which may spread destruction. 

“With sheet steel you can guard against de- 
structive fires before they start. 

“For with steel you can provide barriers that 
prevent fires from spreading. 

“A fire will not, cannot, gain headway in an 
office where desks, tables, trim, doors, files and 
partitions are of sheet steel.” 

To all of which the insurance company will 
say, “Good stuff. Keep it up.” But does any 
individual pause in his daily work and say: 
“Miss Nimble-finger, take a letter to that steel 
committee.” Insurance as a business should 
be thankful for the advertising its friends give 
to it, without stint or cost. 

The writer idly thumbed over the pages of 
a few of the profane magazines (speaking thus 
not to reflect upon to-day’s wonderful publica- 
tions, but to differentiate them from our own 
insurance papers) and found scores of head- 
lines such as “Which kind of fire are you pro- 
tected against ?”’ or “Keep your vital credit rec- 
ords and information protected from fire and 
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theft,” and marveled at the manner in which 
the friends of insurance are rallying around 
the banner of better building, better housekeep- 
ing, better fire protection and better fire-fighting 
devices. Then turning to the editorial con- 
tents of those magazines he found article after 
article about insurance, some most excellently 
done, others right in principle if a little vague 
here and there in argument and text, but all of 
which added something to what is being said. 
Before the great premium paying public be- 
comes fully acquainted with insurance there 
must be said millions of words and what is 
said must be printed millions of times. 

This matter of the advertising given to in- 
surance by its friends is something to think 
about; something to encourage; something with 
which to co-operate. 

Some day, perhaps in the not far distant 
future, the great business of insurance will put 
some broadminded, discerning man to work 
looking for chances to help its friends spread 
information about the benefits it bestows upon 
its patrons. It will then receive more and bet- 
ter advertising, because it surely is a business 
that is a part of all business. Insurance now 
has many friends but its man power is so busy 
attending to rates and hazards and terms and 
risks that sometimes (if one believes those out- 
side its ranks) it seems somewhat hard for even 
its friends to get a clear picture of how it 
serves. ‘Maybe insurance needs a social secre- 
tary to see that all its friends are remembered 
with a word of heartfelt encouragement—if 
nothing more. 


The Benefit of Accident Insurance on a 
Sales Program 
(Concluded from page 24) 
surance in some form. Many times in an in- 
ferior type of coverage, or in a smaller amount 
than necessary, he has been persuaded, however, 





of its value and is therefore not the kind of a 
risk which presents the maximum of resistance 
to your sales argument. 

4. The line is interesting because it is partic- 
ularly a human and a personal line. There is 
always plenty of opportunity for the salesman 
to exhibit and to practice those ideas of sales 
psychology and so on which he has been con- 
juring in his mind for so long. It gives one 
contact with and insight into the human instincts 
which are ever interesting to all salesmen. It 
gives relief from a technical sales discussion 
and it gives opportunity for personal argument 
and a line of personal persuasion. 

There was a time when fire agencies would 
refuse to handle any lines other than fire. To- 
day few agencies exist which do not combine 
their fire insurance writings with lines of cas- 
ualty insurance. The premium volume from 
casualty insurance to-day has grown tremend- 
ously, until it is not possible for an up-to-date 
agency to neglect the casualty lines and be up- 
to-date. The time was when general insurance 
agencies handled everything except life and ac- 
cident insurance, combining those two as a 
separate line to be left alone. That time is 
also passed in the modern, up-to-date agency 
which would give complete insurance service 
to its clients. No man who wishes to boast 
that his agency is a completely equipped agency 
or an up-to-date agency can afford to leave the 
accident department out of his office. No law 
office to-day would think of undertaking to 
represent a client for only some particular type 
of case which might arise. The law offices at- 
tempt to act as counsel for their clients in all 
matters which may arise in their clients’ exper- 
ience. No insurance office should undertake to 


represent its client for only one distinct and 
particular line of insurance, but should, as in 
the case of the lawyer, be prepared to act as 
counsel in all lines of insurance and for the 
placing of all forms of protection. 
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A FEW FACTS ABOUT 
THE TRAVELERS 


Has been writing acci- 
dent insurance since 1864 
—-pioneer in what is today 
one of the most common 
forms of protection. 


Has more than double 
the regular accident insur- 
ance of any other com- 
mercial company in the 
world; 1926 accident 
premium volume was 
$10,987 ,875.26. 


Has been writing guar- 
anteed low-cost life insur- 
ance since 1865; has total 
life insurance in force of 
over $3,852,714,939. 


Has 39.1% more busi- 
ness in automobile liability 
and property damage in- 
surance than any other 
company; 1926 premium 
volume was $19,942,797.20. 


Leads the world in num- 
ber of employers served by 


all forms of employer-employee insurance. 


Had insured January 1,1927 under group life 
policies, 871,569 employees for $1,112,336,465 
under contracts with 24% more employers 

















The largest multiple-line 
insurance organization 
in the world 




















than are so insured by 
any other company in the 
world. 


Has over 58% more lia- 
bility and compensation 
business than any other 
company; 1926 premium 
volume in these lines was 
$43,492,859.28. 


Has more than 103,000 
employers of labor insured 
under compensation pol- 
icies. 

Leads in burglary insur- 
ance. 


Has paid for the preven- 
tion of accidents by inspec- 
tion $17,410,345; over 720 
actively employed in the 
Inspection Division. 


Is represented by more 
than 40,000 agents and 
brokers; has in addition 
over 5,000 Accident Ticket 
agents. 


Maintains over 205 Claim service offices; 
has paid claims amounting to $571,654,131. 


Total income of The Travelers Companies 
1926, $179,933,094. 


FINANCIAL CONDITION JANUARY 1, 1927 


THE TRAVELERS 
INSURANCE COMPANY 


THE TRAVELERS 
INDEMNITY COMPANY INSURANCE COMPANY 


THE TRAVELERS FIRE 


ae ae ee $432 ,005 ,902 $15 ,045 ,998 $9,562,491 
Reserves for Policyholders and all 

other Liabilities : 395,955, 342 11,565,503 7,032,831 
ig acai aE Pe 15,000,000 1,500,000 1,500,000 
Surplus as to Policyholders . 36,050,560 3,480,495 2,529,660 


THE TRAVELERS 


The Travelers Insurance Company The Travelers Indemnity Company 
The Travelers Fire Insurance Company 


HARTFORD, 


CONNECTICUT 
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Shoot Straight at Sales Target 


Ability to “Hit” Large Plate Glass Contracts 
Comes From Practice on Small Risks 


By Netson D. STERLING 


Vice-President, Constitution Indemnity Company of Philadelphia 


ALESMANSHIP which has for its objec- 
S tive future results rather than those of 

the immediate present is devoted to the 
development of business with moderate com- 
mission returns. Shooting at large targets at 
distant range destroys the perspective, unless 
marksmanship is perfected by practice on 
small targets of nearer range. 

Which introductory paragraph is intended 
and hoped to engage the interest of the reader 
in the subject of selling plate glass insurance. 
Many messages have been broadcast to this 
end, but there have not been the results that 
the efforts justify. It is an inherent quality 
in the salesmen of insurance to shoot at the 
target of big risks. By reason of that fact he 
encounters magnified competition. Every com- 
petitor possessing that quality is doing the same 
thing. By constant application of that sales 
idea he loses his perspective as to the field of 
smaller risks where a minimum of competition 
exists. 

To carry the simile further a higher pow- 
ered charge and a more accurate aim are neces- 
sary to hit the bull’s eye. The charge is made 
up of complete knowledge of contracts and haz- 
ards, and the aim is experience in approach and 
persuasive salesmanship, neither of which can 
be acquired except through the practice of 
shooting at targets of nearer range. 

One of these latter is plate glass insurance 
and there is none better for developing marks- 
manship. 

In all. probability the effort to stimulate the 
interest of the younger generation of business 
producers in this highly productive line would 
be wasted if that effort were not hooked up 
with some practical suggestion. To do this 
may incur the risk of repetition of old sales 
ideas that have found their way into the columns 
of this and other trade journals, but indulgence 
may be granted if they are still productive of 
results. 


Grow WirH CLIENTS 

There is a saying in plate glass insurance 
sales talks that “the small storekeeper of to-day 
may be the big merchant of to-morrow” and it 
furnishes a real hook-up to a commission pro- 
ducing suggestion. 

The Gimbel, the Wanamaker, the Marshall- 
Field and numerous other wonder-establish- 
ments of to-day had small beginnings, Brokers 
and agents who sold them in those earlier days 
grew with them insurance-wise as they grew 
merchant-wise. If you established contact to- 
day with a storekeeper who had a 25 foot front 
establishment, you may, ten years from now, be 
handling vast lines for that same merchant. 
You have known, seen or read of small begin- 


ners who, in the course of time, became large 
operators. 


There is no line that serves as easily as an 
entering wedge for contact as does plate glass. 
There is no line which is as devoid of tech- 
nicalities as is plate glass. There is no simpler 
contract than the plate glass policy. There is 
no line that enables the producer to become the 
claim adjuster other than plate glass. In other 
lines claim settlements are handled by a third 
party, the company claim adjuster. In plate 
glass the agent settles the claim. This gives 
him an opportunity to demonstrate his capacity 
for service. That capacity, properly exercised, 
is one of the finest selling arguments to induce 
the assured to place his collateral business with 
the agent. 

The value of this latter contact cannot be 
overrated. Given a complete loss to a large 
store front on a rainy morning which exposes 
stock to damage and keeps customers from 
entering the store the day before Christmas, 
can you imagine a greater opportunity for 
demonstrating your ability as an effective in- 
surance agent than to be in the position of 
securing immediate replacement for your cus- 
tomer? Have in mind that that opportunity 
would rest solely with you because you had 
sold him plate glass insurance. Would that 
opportunity come to you had you not done so? 
The reason you could get immediate attention 
by. the glazier is because you are backed by a 
large solvent insurer, whose patronage the 
dealer covets. Would he extend that service 
to your customer if he only bought one plate 
of glass in four years? The more plate glass 
insurance you sell the more breakages you will 
order replaced. The more orders you give for 
replacement the more you become a factor as a 
customer of the dealer. He will reciprocate by 
giving you some of his insurance. He will give 
you advance information as to intended installa- 
tion of new fronts. This will enable you to so- 
licit the insurance before your competitor even 
knows new glass is to be installed. This gives 
you a new contact for other kinds of business. 
This line of argument could be carried on in- 
finitum, but sufficient unto the day is the force 
thereof. 

Service is a word sadly overworked, but 
plate glass insurance is, woof and warp, essen- 
tially service. The salesman of plate glass in- 
surance is a servitor. The policy is a contract 
between the company and the building owner 
guaranteeing that, in any emergency, service in 
the matter of replacement of broken glass will 
be rendered. The agent who sells is the agent 
who renders that service. He is the company 
in his community. 
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ILLUSTRATE YOUR SALES TALK 

Emergency is not necessarily measured by 
the instant need of the replacement of one 
plate. Give place in your sales talk to the 
experiences of the building owners and store- 
keepers in Miami last September. It is reason- 
able to suppose that not one of those property- 
owners visualized the calamity created by the 
terrific hurricane which laid waste the city and 
demolished over $100,000 worth of glass! Do 
you think the agents in Miami were actively so- 
liciting plate glass insurance the day before 
the happening? They were not! Yet think of 
the opportunity for service which they passed 
up through their neglect of solicitation in an 
active way of this particular line. 

What did the companies do to render service 
to those property-owners who had bought plate- 
glass insurance? They sent a committee from 
New York to take charge of replacement, nego- 
tiating favorable glazing prices with the local 
dealers and made cash settlement in needy cases. 
That is what is meant by “emergency service.” 
Who was the indirect beneficiary? The agent 
who was able to claim responsibility for having 
sold the insurance to the property-owner. 

You owe a similar responsibility to every 
property-owner, who has plate glass in his build- 
ing, whom you now insure against other kinds 
of loss. Can you or he prophesy that no catas- 
trophe will bring about demolition of the plate 
glass in your city, town or village? Did the 
unfortunate people in Red Rock, Texas, expect 
the tornado which laid that town low during 
the early part of April? 

Why do some companies carry catastrophe 
insurance on plate glass with excess reinsurers? 
Because they recognize the possibility of a seri- 
ous demolition at any time. If these experi- 
enced underwriters deem it necessary to protect 
their business on a large scale, how much more 
necessary that your customer should carry di- 
rect insurance on his store front. 


SELL on Basis or Totat Loss 

Do not measure the extent of loss by the cost 
of replacing one plate. Think in terms of total 
loss. Estimate the square foot area of your 
customer’s store front, multiply that area by 
$1.50, and talk total loss to him. 

Every city and town has its pro rata share 
of the uninsured glass of this country. You 
pass prospects and they pass you every day. Get 
in the habit of mind of visualizing every piece 
of plate glass in a store front or automobile 
as a potential commission producer. The life 
insurance salesman sees possible need of life 
insurance in every situation. It is because he 
thinks life insurance. It is equally possible to 

(Concluded on page 37) 
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THE LIVING ROOM INTHE 
MANOR 





THE SUMMERFIELD YACHT 














‘Te estate of the late Franklin 
Summerfield is a matter of mil- 
lions and its management is a busi- 
ness in itself involving the direction 
of various trust funds, the care of 
the Summerfield country place and 
the handling of the business affairs 
of his widow and children. 


The insurance requirements of the 
estate are many and varied; they 
call for everything from the fire 
line on the $100,000 Summerfield 
Manor to amarine policy on young 
Dick Summerfield’s yacht and a 
live stock policy on his prize-win- 
ning pointer. 


It is not only decidedly profitable 
for an agent to be insurance advisor 


to this estate, but it is likewise . 


something of an honor—an honor 
that has befallen the local repre- 
sentative of the Hartford Fire In- 
surance Company, both because 
of his recognized ability and 
the various facilities which the 
Hartford has provided him 
for the handling of complete 
“property insurance”, 











THE PRIZE POINTER 





ONE OF THE SIX 
SUMMERFIELD CARS 


HARTFORD FIRE INSURANCE CO. Hartford, Connecticut. 


The Hartford Fire Insurance Company and the Hartford Accident and Indemnity Company write practically every form of insurance except life 
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Honesty Insurance Should Be One of the 
Agent’s Major Lines 


Assistant Superintendent of Agencies, New York Indemnity 


ITTLE over three years ago, borrow- 
3 ing from a popular and “fruitless” song 
of the day, I was led to declare faceti- 
ously, in an article written at that time, that 
the ‘insurance agent, when asked whether he 
was pushing fidelity bonds—honesty insurance— 
was apt to reply that “yes, we have no fidelity.” 
Meanwhile, however, a great many agents 
have seen, and are seeing the light. 


PLENTY OF PROSPECTS 

The big reason for this is that every concern 
which hires human beings is, or should be, in- 
terested in the protection which honesty insur- 
ance affords it. In other words, there are pros- 
pects everywhere for fidelity bonds. 

In every factory, in every telephone build- 
ing, in every theater, in every restaurant, in 
every church, in every office in every office 
building, in every bank, in every hotel, in every 
department store, in every fraternal order, in 
every drugstore, in every club house, in every 
building and loan company, in every grocery, 
in all small stores, as well as large, in every 
place where goods are made, in every express 
and telegraph office, in every laundry, in every 
furniture store—just to mention a few of the 
almost innumerable places in an agent’s terri- 
tory—are prospects for fidelity bonds—in many 
of them, prospects for large schedules. 


Honesty INsuRANCE Is PROFITABLE 

Added to, and in conjunction with, the big 
reason—that is, prospects everywhere—is the 
potent fact, from the agent’s standpoint, that 
fidelity business is profitable business. When 
secured, it stays on the books, the average 
life of honesty insurance being ten years. That 
means that the agent who pushes fidelity bonds 
has on his books a substantial premium income, 
year after year, and to keep it there he has 
only to give it reasonable care. Nor should the 
agent overlook the fact that the men to whom 
he sells honesty insurance are the men who re- 
quire, in most every case, various other kinds 
of insurance protection, and other surety bonds ; 
men who are thus in a position to help the 
agent build up business in his city, in countless 
ways. 


IMPORTANCE OF FIDELITY PROTECTION 

That honesty insurance is part and parcel of 
the modern business structure is generally rec- 
ognized to-day, and that is only natural when 
we stop to realize the vastness of that very 
structure and the fact that wherever employ- 
ment of individuals exists, which is practically 
everywhere—there are the armies of prospects 
for the wide-awake agent. 

It has been worked out by statistics that more 
concerns are wrecked by dishonesty than by fire, 
yet no business man to-day would think of go- 





By BartLeTt GREENE 


ing along without fire insurance, any more than 
a bank would be without protection against 
burglars and hold-up men. Concrete buildings 
are erected, fire extinguishers are installed, and 
many other protective measures adopted, but 
after all this is done, the fire insurance is car- 
ried just the same, and its value just as strongly 
recognized. 

So we can say without fear of contradiction, 
that to-day honesty insurance is necessary to a 
business institution. 

Every bank in the country carries honesty 
insurance protection, the railroads and large 
financial, mercantile and manufacturing estab- 
lishments realize that they must have it as a 
“good investment.” 

Like every other form of insurance protec- 
tion, honesty insurance is in reality of most 
value to those who can least afford it—or per- 
haps we should say who think they cannot 
afford it, for those who argue that they cannot 
afford to pay the premium on a fidelity bond, 
certainly can much less afford a probable loss 
through dishonesty on the part of the em- 
ployees whom they are trusting, but whose 
defalcations might easily put them out of busi- 
ness. 

Fidelity bonds are then, to-day, a staple re- 
quirement of business, just as much as fire in- 
surance, liability insurance, or the other im- 
portant lines. 

A business may endure without protection 
against dishonesty, but the wise man of busi- 
ness will not take the chance. The lack of 
such protection may well ruin his business at 
one stroke, or involve it so deeply that it may 
take him years to recover. 

The primary reason, therefore, for the pur- 
chase of fidelity bonds by an employer, is the 
indemnity protection which they afford him 
and his company. 

The agent, who speedily finds the writing of 
honesty insurance to be a highly profitable pro- 
ceeding, is fortified in his determination to keep 
on pushing this line, by the knowledge that the 
bonding of employees is a fundamentally sound 
business, just the same as insuring against fire, 
death, accident, or any other contingency. 


Morar EFFEctT 

There is a logical and “telling” sales argu- 
ment in the fact that a restraining influence 
exerts itself when a man is “under bond.” 
Many employers have actually stated that they 
carry fidelity bonds largely for the moral effect 
on the employees. For a man under bond 
knows that the bonding company will “get him” 
if he defaults. This restraining influence, a 
large manufacturer told me recently, is actually 
worth much more to him than the premium he 
pays. 
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Osyections Can Be BrusuHep ASIDE 

There are a number of other sales argu- 
ments, which a perusal of what has already 
been written will suggest to the agent and 
which the contacts and interviews with employ- 
ers bring out from time to time. In spite of 
the almost self-evident value of this form of 
protection, there are still a number of agents 
who are “stumped” by certain objections which 
are put up to them, and there are many employ- 
ers who could be turned into clients were the 
agent simply to stay with them and point out 
the value and importance of honesty insurance. 

Hoping that we may be of help to both agent 
and the employer in brushing aside such so- 
called objections, we will list here the few 
that amount to a possible mental stumbling 
block on the road ahead. 

Here and there the agent is told that “my 
employees have little opportunity to steal.” 

Newspapers, everyday, refute this argument 
because never a day goes by but that they con- 
tain accounts of trusted employees who have 
defaulted, who have taken large sums of money 
or have stolen the property of their employer. 
So that it is safe to say that the most in- 
genious systems devised by salaried efficiency 
experts are all successfully evaded, and often 
by highly trusted persons who have been re- 
garded as such over a long period of years. 

In fact a system has never been devised under 
which a smart man can be forced to remain 
honest if he decides it is to his advantage to be 
dishonest and makes up his mind to get away 
with his employer’s money or property. 

The agent could well say to such an objector, 
“You carry fire insurance, don’t you, although 
you certainly do not expect to be and are 
protected against being burned out. On the 
other hand, you install a system of accounting, 
depend on your employees to keep it working 
well, trust them with your money and stock in 
trade, and yet hesitate to take out insuarnce 
against loss through dishonesty, when such loss 
in this country amounts to more than $100,000,- 
000 every year, and every year shows a large 
increase over the year before.” 

The “come back” may be that only one or 
two employees handle money. 

The rest of the office force, however, have 
access to the money and temptation is thereby 
actually increased by the possibility of throw- 
ing suspicion on those responsible for the cash. 

Occasionally the agent is met with reluctance 
on the part of the employer to bond his em- 
ployees, because they furnish letters of recom- 
mendation before being “hired” and therefore 
“do not need to be bonded.” 


The bonding company makes exhaustive in- 
vestigations, of which the employer also re- 
ceives the benefit, but when the investigation 
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Bonds and Stocks ASSETS 
Se EOE oe TAA Oe Fee ee $1,130,581 .00 
State, County and Municipal... ........ 6.666... 916,890.00 
ence dia ha AUR ie a oa SUE, IEEE oe 2,219,460 .00 
NN 50ccl'\ SSC at I ss aa 2,735,730 .00 
I io cg: Wnts aichinkc desire @ doce oe Ata eon Ries teeta 350,107 .02 
I cock 5: dread cae oakai cnt babtn sevesh dealwialabonie atta $7,352,768 .02 
IE BS EN oan sk ons ware vic ews ewarenes 218,000 .00 
SLE EI DAE, MAME LE 1,000,000 .00 
SNe Ae IAREE CIE 5g ood ss sin yb lle lpi ee 831,702.06 
Premiums in course of collection (not over 90 days).... 1,046,129.26 
Hoorued interest on Bends... .. «0.6 66. oo. ce n.. 89,244 .07 
OO Ri a ks hs bs oc ewe Cena e es 47,129.60 


a 





$10,584,973 .01 


LIABILITIES 
Reserves for Losses and Loss Expenses............. $4,711,533 .55 
Unearned Premium Reserve.....................5. 2,597,401 .65 
Reserve for Commissions, Taxes and Other Liabilities 417,997 .17 
ES, SOOT REEL LE ECO DIN RIL 300,000 .00 
ey ccs. bd ate td a ong saa $1,469,550 .00 
Esk «80 w ee uinl Se cape el eae 1,088,490 . 64 
Gervees to Treaty Holders: ...... 0. oe os 2,558,040. 64 
Meee AMIN ica o's aaredearah eRe $10,584,973 .01 
Dec. 31, 1925 Dec. 31, 1926 
Statement Statement . GAIN 
Admitted Assets..................... $6,547,829.75 $10,584,973.01 $4,037,143.26 
NewjWritten Premiums............. 3,161,509.66 5,168,553.06 2,007,043.40 
i (12 Months) 
Loss and Premium Reserves......... 4,549,416.01 7,308,935.20 2,759,519.19 


CASUALTY AND SURETY TREATY REINSURANCES 


SHARE AND EXCESS 


J. G. WHITE, Chairman of the Board 


E. H. BOLES, President 
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SPECTA FOR 


PREMIUMS AND LOSSES IN 1926 IN IMPORTANT LINES 


Transactions of Leading Companies in Motor Vehicle, Earthquake, Inland Marine, Tornado, 


Hail and Sprinkler Leakage Insurance 











MOTOR 
COMPANY VEHICLE 
American Stock Cos, Premiums Losses 
teed: HUMMER 34 idole O06 e0-dalire aedeneveem 2,018,957 1,057,879 
Agricultural, Watertown...............5-5.- 909,886 370,353 
MA, TINE as ba ewes so nb 8 0's oo pee sd ae 62,796 26,164 
Allemannia Fire, Pittsburgh................. 104,880 43,912 
MAURER, PUREE. Scones. 0 é:c ee 8-9 bie Kee se% 408,071 147,967 
eeeR TINE 6.665 ccoibccestieiice ncenee 1,042,872 534,461 
Menerichn BIGMNGES IN Y occccc cece cccccsrecs 19,940 i 
American & Foreign, N. Y.............0-055 48,485 31,643 
American Automobile, St. Louis............. 7,004, 3,534,027 
American Central, St. Louis.........cccccces 448,287 51,341 
American Eagle Fire, N. Y...............055 454,349 235,283 
American Equitable, N. Y.................. 125,934 83,960 
American National, Columbus............... 108,741 34,213 
EEN co 6 ne 66 39 sc eetecnaskcn “ceases. —somaca 
MIG TM ENE 65.5 56 dele Ses ocees acess 3,728 2,398 
Asstomobile, Hartford........0.0c0s-cccecccess h2,841,446 3,338,527 
ee. A i Sr Pre err 334,663 02,590 
MEE Ts PINs 65 6c Siete sien bore savas Se. avers 
Bankers & Merchants, Jackson............ . 15,669 19,700 
Bankers & Shippers, N. V.....cccscssceeees 1,396,985 908,699 
RN MRIs FET n ga area o dc kk a: 0 8 O4168: treble erect 844,377 392,145 
I CES EL coc cpascadecteeetedésaar  wecess,  Saeeaie 
EE OO a ne Pe ee 
California, San Franciaco.......cccsscsseeees 458,800 162,537 
ANNE CDM. 5 osc 0 0s becdecessevesciens 506,163 283,895 
Capital Fire, N. H........0.eeeeee eee cece —121 1,060 
NS oo ckls wewidcew a esas.c” ieeastew./! Vemaete 
ia ceacclcameriatcs, oSheesa Lateates 
CCR Or ET, WIORED 00 sc o:6 00 sic cetiones 131,203 143,910 
I ENN hee Oeics canectoresgenespen (0 Weainee. | \wivde ne 
iis GE Wem Vat Ne Sc ovine ccvieBevsscaes 671,090 324,161 
ES EI Re Or een ne eee rie 10 
ee eS a ere eee 76,684 40,847 
Columbia, Dayton....... eee cece cere erscree 34,620 15,187 
Gotambian National, Lamgin@.......0s0.6c062 cevese 2 
Goetneree, Clots PRU. .o6.66 605s 0c vc ce wees 191,828 105,116 
eee i Sree ree 239,506 122,614 
ae eee errr 463,619 268,146 
EMO ccc eres eoeeeesne« Veemnne wlan ces 
MGURMECINGIRE, DEMGUIONG 5 0.6.6.0 800.6505 0-5 cca ceece 419,055 188,754 
RTE ew ccc ccccc ccs ss venece cee 2,014,725 1,383,230 
County, Philadelphia. . . eens 33,49 x16,660 
ee OR rere re 18,969 8,860 
TIE Oe RN ectercKcbapaccsee 8 “eeeese ~~ Seaees 
ee EE rer ee A a 
Dixie Wise, Greemsbote. os ccccccccesccscecse 59,202 42,354 
Dubuque F, & M., Dubuque Ni te ae 
aS SR ) 2 ear Gate 25,514 14,026 
Tees We eee MRO oo ce cde cedars If Tewecse” ecnce 
Employers’ Fire, Bostom..........seccccesee 465,800 323,784 
Equitable Fire, Charleston............eeee0- OO. ..xeeees 
Equitable F, & M., Providence.............. 83,811 37,487 
Eureka-Security F, & M., Cincinnati......... 94,878 59,9 
TENCOI UUCONE 6:0. 65.0 6b cece ences eves eee 9,301 5, 
SEE TEN circcec detect ceveengeecssin. Vaesees  —auaterd 
ee IE OE ,  . 5 gc aes sive bee Sa clea aes i ere 
ME TO so oon .c 6cis Sie oh geeree nate 1,685,338 865,21 
WECED GIMME COOOBOK 605 0 once vedeccescses 56,527 29,516 
CO se Re ere 1,530,529 1,025,567 
Patek Unie, DGNAG. 5ooc.c vc ccvccec cece’ 357,273 251,046 
Fire Association, Philadelphia...:........... 783,366 318,136 
Fireman’s Fund, San Francisco.............. 4,146,514 2,116,275 
Se US i ere ere ee 1,015,938 398,366 
Bp OS | A eer ere 32,963 23,526 
PR PRs 6 o cre viccenevcaceete 1,006,635 486,242 
Penishtte: iE TN, Wo oa. 0:0 osc cca iveeseves 17,997 4,176 
General Insurance Co. of America, Seattle..... 492,779 144,651 
George Washington, Greemsboro...........5. 9 seeeee ee eeee 
CHENIN ERE IIIS cc ccc acccenseces« 8  edeesen sveses 
Cit a Os PN a csiccccvsecscs ..cdeaney. | -bieedgie 
ee eS | re ae 858,931 420,382 
CO EEE ticks cveeesneadcieudag Sitcdads |. abe 
CR ee, Tha Ws sb oss dewcccisesecnce 1,825,921 1,480,858 
Granite State, Portemouth.................. 29,128 h14,972 
ee aS, See ere 1,065,654 605,678 
CPR Flee CR ioc 5 <6 w 6: 0:9:54,0 tie Sc Kee vim 69,195 45,754 
COURIERS I CUINOEG cc ccccbsceccss “seabee’  eeswes 
CUEING, has 5S os omedidlesiGaces.. Raeeee . “emelere 
EUMUE pts cia hos cs swe gei a ccwsus 137,084 27,233 
Hampton Roads F. & M., Norfolk........... 30 4 
SRT Faia cairo cca ha Acie kG ES owe 608,891 274,107 
Pa ENN oooh ay Pein wav Gadleeee . shbeaw  otete de 
py eee rere m3,952,993 01,705,199 
pe en i eee 
po a eS ee i ae eee ee OT ares 5,106,567 2,560,081 
Sioet FR Reap ci. a ae dciaipo sve es ou oc eee 332,322 125,591 
po Os 8 Re fee Ae Sees te te ao 105,344 50,358 
SEE NG i Le acre cen ad cea ea cus co deetaes » ~aeaes 
Imperial Assurance, N. Y................05- 91,215 56,177 
Importers & Exporters, N. Y................ 924,174 374,801 











INLAND 
EARTHQUAKE MARINE TORNADO 
Premiums Losses Premiums Losses Premiums Losses 
44,128 2,811 1,351,600 832,002 1,722,201 1,323,027 
15,046 1,208 213,007 96,371 194,436 87,900 
5,155 MD étweae.,. * waked 13,455 4,089 
10,533 BO caoes. > seeddees 85,573 65,133 
10,752 67 279,721 123,448 162,423 111,860 
35,021 845 404,520 262,083 1,122,743 278,223 
10,209 227 148 28 33,24 31,620 
tepeue  Gaesla, 330,812 43,895 736 i ae 
16,411 Eee Lk osedcnes 9) Seatres 332,408 139,994 
5,164 1,646 207,772 132,122 160,133 93,713 
6,391 142 14, 19,923 63,603 102,460 
5,407 MY tdecdaew ‘earqatte 7,898 1,095 
WY. “nnedser. “ dekeens - .oteat 10,452 585 
10,526 375 1,425,741 827,127 96,580 104,836 
84 139 38, 18,688 32,048 21,788 
iedtie ae | seses. | @eteds . sameeren 1,613 Visas 
Kinda <s¢dgue . Besdes  ‘eanaee 20,434 6, 

22,754 2,003 12,588 2,597 57,807 72,950 
7,006 180 286,478 162,466 203,920 34,301 
jena akeche ~aenewel, wears 52,233 10,310 

ee. gerd \ieedecd ..wevace 10,324 3,07 
31,523 5,135 665 278 50,203 6,732 
9,642 55 —282 8,252 344,161 130,759 
”  Sitoat ce: emdass 19,971 4,010 
ain. waddee wy” lamemaa > seas 14,718 4,300 
SE Sdeece <nveeoe F caees 54,250 14,459 
Saat “Evade avéhdaal - comeuan 35,637 16,228 
7,047 209 66,326 21,499 87,075 148,041 
<edeue a -sthege —epeeee ||: ae ene. 0 Eee 23 
6,122 SY fcabeuae ~ | saiaaas 34,829 20,763 
WE” o “necicee 6 eect itaegeigne 17,285 11,434 
8,822 Ce me 49,794 6,258 
shige  hertaee 25,280 21,656 , 882 4,824 
A errr 45,373 10,510 71,678 45,482 
9,118 127 72,245 68,647 133,352 64,771 
Co SR Se ee bee 177,189 244,223 
16,363 75,211 436,144 209,184 
44,535 669,257 1,334,093 517,597 
Perey ekeas 20,632 *2,132 
216 16,211 23,325 
Rantena 74,436 23,325 
pamela 6,730 345 
‘<wics 5,413 4,330 
13,377 112,467 8,487 
5,995 19,778 12,031 
Acc Meats as ceed 37,895 3,122 
5,068 89 183 21,566 7,478 
Gene “leridaeem -aidece = -\cceees 808 99 
3,273 108 22,601 16,363 87,229 41,810 
dauaace . Nase Hee,  staleade =e crme 68,508 12,760 
eeu) etait Roacas .. mca 2,315 61 
Gakcme = eae 130,229 51,272 newean ere. 
saigieweln  « Waaawe M eeletanen ) legen 7,750 515 
anaea| waged 1,260,848 372,846 Cheeses eee 
1,33 8,3 5,204 31,843 30,681 
46,460 5,055 968,097 577,121 1,193,404 391,578 
aieaan . ‘etadae. Cd¢aewng. > camara 55,816 14,462 
24,288 1,004 242,832 119,418 302,131 152,855 
56,759 707 844,552 413,630 504,045 373,056 
22,185 120 220,550 194,547 351,345 117,607 
. Meseens 8,310 391 71,842 12,254 
eee keeaes 249,242 147,446 103,606 39,843 
3,254 36 ao” ¢eekeeas 8,324 725 
14,018 40 22,984 1,895 33,301 27 
cabana." a@twwe . Usthenus | “0 wages 6,403 306 
Wee “Seerds dasnac ” womens 11,508 27,130 
ROO » mevatiar (caruce pe eee 120,236 51,223 
Ce Tele 389,976 287,746 303,699 87,302 
indie: <ataee .\siteeus- ..) wanes —9,741 45 
46,689 777 3,610,221 3,314,774 610,602 715,199 
ena i rahe Cy eee 6 cee 21,828 h2,227 
55,493 725 336,846 143,497 795,796 339,624 
Kogate  tceaene —aeeexe | caaeacd 17,273 5,851 
Reena) Dtwenda. <taken wearer 5,382 52 
MM, -sddieed 9 tethen »o/eeeeeee 14,161 10,600 
3,839 See «vexdoe ALS 17,594 1,998 
501 We ~avecas ° seca 3,591 2,828 

13,973 143 146,890 134,716 232,050 t 

Do EA Ae |. eee eres 15,193 6,94 
thes, . Sates 1,091,007 458,121 3,366,179 1,134,625 

2,7. 71 11,868 8,531 72,945 104,61 
62,086 752 1,606,352 741,730 2,343,200 823,546 
ue Woe cee) eelpaled« Rae 122,732 40,403 
8,431 622 4,109 1,852 571 49,971 
kata Swileeaa ~ Bodene "tenes 21,229 1,124 
ey ee oer oe 31,168 42,825 
——GOIS ~§civese 99,875 55,858 30,429 12,719 








SPRINKLER 

HAIL LEAKAGE 
Premiums Losses Premiums Losses 
560,313 307,969 51,738 30,851 
vitae. devas 8,797 , 
Swan . <eeataigia 461 1,285 
Rae Scdiwee 4,276 1,738 
dived ~teadede 13,676 3,265 
100,945 23,508 16,979 7,154 
inden = seaman 5,998 1,863 
ickaae, “Guaceel 533 127 
pT as 1,917." "906 
78,582 34,700 5,356 9,413 
Se aceon 7,749 269 
Wadbenie.  <qabactage 1,9 —2 
26 34 16 
86,415 46,218 64,625 39,201 
969 1 4,590 66 
sae “veges Oe i300 50 
Mi daca 8,154 1,986 
1,654 132 10,038 4,369 
cele veecer me: Sa 3 
Se adee: ath areas 3,584 1,457 
153,003 85,082 8,368 3,220 
Eee, Aves a See $ 
6,253 171 ) > ere 
diame 1. laediadss 15,804 10,934 
Vatite Ceunuda 1,824 ,605 
tikka ~“danues 18,111 19,716 
ee ee bee ee 26 
14,035 8,661 6,605 2,361 
re + ere 
tattade  “deante 4,463 1,757 
aryes e 5,390 654 
33,876 35,124 25,568 16,453 
Cehate,. hans 1,329 325 
155,498 94,065 18,213 22,494 
392,912 170,632 85,032 32,920 
588 ,293 
3,741 517 
1,024 1,620 
320 770 

173 

"3,437 682 
ie icaa ceca ir | Coherence 619 461 
31,100 18,813 3,643 4,506 
aie “wvdewes 1,857 741 
svecue- dadake 364 
edyae ‘oumunie 1,801 2,628 
"2619 1,030 1,585 1,158 
314,330 139,614 55,198 19,477 
Kedeniel. ceumade 4,060 1,491 
ine alabaee”| * Saati 16,119 5,314 
16,487 15,836 5,037 5,304 
wigeue 5 1,144 765 
Rcaeiaie. dewwes 41,825 19,892 
583 60 967 37 
dead | Oleacwes 4,723 179 
+ aN Secaeee & ST 663s 761 
widein . ladeaae 965 264 
172,962 117,233 15,973 12,638 
439,943 245,371 22,722 12,070 
edus  Aceeeee 1,238 1,783 
605,457 281,996 35,173 13,571 
juvaee |. -ceeeee: 1 So oe 
a Cutan e Weaee 5,695 2,084 
De *yadtwes 302 3 
Kinkde) ocean 1,745 799 
ee eee eee 14 430 
3,378,165 1,868,136 240,194 112,139 
Pe Sey Sere 1,267 2,20 
2,199,181 1,281,009 285,742 158,693 
184,961 115,906 1,914 “115 
14,035 “8661 9,663 "3,128 
‘Kaatue = -wageme 1,629 51 
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MOTOR INLAND SPRINKLER 
COMPANY VEHICLE EARTHQUAKE MARINE TORNADO LEAKAGE 
American Stock Cos. Premiums Losses Premiums losses Premiums Losses Premiums Losses Losses Premiums Losses 
ideinritewy Se: BAAR Aelia Sats dy dic dud + 0ce's PIG OTO COUR SSA” ccedeed 2. ~édneee.  Weenas 25 S0eEee! [leadecs —miaveens. cdleeniot aeeaes «sare 
Independence Fire, Philadelphia........... 168,405 16,396 ya Ee ae es Sie RSE 13,837 TRIG) c csce.. aieaaeecuenead waar? 
CMH OG carsielenechcceséecath . Cewkade i Jadacee .  sgneaahn  <edate R- Septet ~ aaa nes 16,496 Se | iSesscs: | icenendion cannes ones 
Insurance Co, of N. A., Philadelphia....... 3,468,602 1,257,717 87,246 6,931 3,002,494 1,150,387 808,192 333,971 73,219 37,444 
Insurance Co. of State Unie RRS 170,348 08,562 4,572 62 ,530 142 77,273 Rite andege —§ daaece. > uswaas éaciee 
La Salle Fire, New Orleans................ 988 15,603 5,698 13,145 6,749 SUM a 1 acteurs aponce sae 
Liberty Bell, Philadelphia................. TOG See, “Ee 2 ueticcwall <etese h vanene  “acaues 6,355 Seu ivtate  dsaone > «eeane! soca 
Lumbermen’s, Filindsighte SS ee 120,225 18,782 4,492 304 32,737 19,546 150 55 
ES aS ee eee 74,189 ie. MR ee Oe ccpee—* eaters 11,008 379 yee 
Massachusetts F, & M., Boston............ 3,755 1,702 34 5 8,148 11,600 2,328 916 
Mechanics, Philadelphia...........02..0262+ _seeses  ceeese 123,952 1,454... die... eg wees 104,085 43,851 1,157 27 
Mechanics & Traders, New Orleans........ 189,937 83,621 yee 71,623 22,176 1,747 1,099 
Fs RR nie See 752,09 472,142 72,230 58,660 123,539 25,265 27,570 5,633 
Merchants Fire, Denver............0++0.- 3,116 Dae EO cdtan dd coves | enone 7,004 3,7 700 1,124 
Mivechiarite WiaO, IE. Yo vac oscvcceccccscsce 202421 112,239 38,087 2,528 ...... —249 117,469 47,431 325 581 
Merchants, Providence......... ees cavckee. Rice. eeu, “Me. " eeaaee Gases pane 26,415 26,047 3,632 431 
> Se een ee 136,612 45,120 55,780 8,005 32,436 65,988 5,111 1,912 
eehiags it. Gee MOI s ssa nulosteicagueck! “DS cadace “~eecets  sanene “ deweee | eqeuide |. lemuwes 51,895 59,474 a 65 
Michigan Millers Mutual, pS eee 1,606 SS. eae bl waaee Cw aaes 61,208 2,230 2,829 628 
Millers National, Chicago................. 303,041 i SS <> i +. 1) nes a po 63,477 GABE: . casacsh scence 8 <ausee <uanes 
Milwaukee Mechanics, Milwaukee......... 443,996 282,009 150,500 74,576 275,838 226,082 6,468 5,101 
RINE IEEEMR ucts eicsecececkse,  “sancds ° ectceerd <deades,/ Uadetey h seceees 9 tweaene 12,951 eae kccdes © eewmee “\letaaeae | “aoumne 
National American Fire, Omaha........... 97,243 Cee Tee aa ceess ” oetesy 55,744 £5 Ge SR | eae eee 
National-Ben Franklin, Pittsburgh........... © ..-... ...-.. (8342 | (251  ......  «++s3, 114,312 38,92 469 123 
National Fire, Hartford.........cceeeeeee 5,635,577 2,323,831 55,675 —737 1,352,601 336,926 12,163 5,540 
National Guaranty, N.J........cccccccees i SHAR! duwek | eeleipsad  etncwisigs Vemgemire Oikegee- secede ul \'seegun OV nee em iT enes eee saa 
National Tihesty, IN Ws. vsiavdcee cavesea 931,379 394,279 5,032 12 33,174 39,69) 374,939 149,962 7,780 3,298 
National Reserve, Dubuqne Deadeeceestuaccees. .fatesea.  keaaems 17,252 Se cateus «. epee 46,391 Sate. ‘steade. adeide | <eucee) 4 aanuee 
National Security, Omaha.............+4+. 48,821 20,402 yt re ae 36,550 14,808 42,508 AGI. icv. > cxateaes Digdadeae wae 
National Union, Pittsburgh................ 5,086,353 1,977,878 88,516 3,645 50,320 22,918 472,335 159,057 11,992 3,856 
Newark MMC. oo nso ch daccesecel ee 458,283 214,956 12,801 400 35,202 11,497 93,896 8,844 3,659 246 
Mir ir Fictnaene. Sree TRAM... 5c ncccesciere> —ehedele on WERE Oe baeee ee aeoe | Seals | CO nemaie 38,796 27,044 1,798 957 
New Hampshire, Mnch-ester............. MAR4NE SIIB IST occa. cc tece 1,47 539 «111,295 «24,622 6,453 x6,398 
New Jersey, Newark........cceccceeeess 270,504 182,508 6,065 1,559 16,251 2,564 48,858 57,202 5,022 627 
Ww Wadi Bite I. on doeik 5 hoo sce comeiiees 9,284 8,850 1,198 1,581 2,100 6,213 10,800 932 450 
New York State Fire, Albany.............. 96,902 18,672 5,159 CF ses  - tae 7,442 23,291 805 21 
New York Underwriters, N. Y...........-- 48,433 15,544 1,878 76 200 45 62,150 24,005 6,571 1,528 
RE aD. hg Se -ae Seeipepe eee eer aS > 1,237,285 565,628 45,362 GaN oes eta 409,864 207,770 16,821 19,908 
North Carolina Home, Raleigh............ 4,55 1,256 1,167 7 29 5 10,459 11,845 2,433 400 
WeUETEME TEE AE Ss <a ooo 90s does mele 634,061 289,426 Stir . 2 creas F cause” (Benen 114,605 81,544 ne 
Marth Rigekete, Woy. ceacccensccessee ses 1,425,724 709,996 44,347 1,634 251,772 159,800 297,171 157,470 24,547 7,559 
Matthiqpeatern(iny- de WE + WETINGRDORE, 66:65 6 ceicn a ecoaoe, \ Teesemiet [Mateaes-  <eehac”  (a¥erds)  -eaeede 35,637 16,228 1,824 ,604 
Northwestern National, Milwaukee........... 400,555 164,848 7,836 re tees —152 265,439 49,315 1,843 1,240 
MG PONINIES, ETON «oc « cpcics cecacedecss Canton Sere see ernie year ees reremee 172,404 55,426 1,287 506 
Mid COltEG TIOMOUEN, <5!c. co. csecewewsiccocson 308,357 126,561 2,389 54 80,886 48,705 59,068 12,969 3,081 2,398 
Old Dominion Fire, Roanoke.............. 13,655 Seen Cecacs . eset  sadteans - slates DE” ceases # ctadie ( “eawana - ) aypeaeeen Cenenee 
Ciierit OGRE. CA oe a ao canes Sqiacnieis 401,325 174,944 83 Ghia: ae tee 159,150 34,172 1,515 899 
CI NE, Nos os sk ne aid da cldnewee ne 922'362 399,609 21,721 2,439 12,297 7,150 65,664 39,007 12,151 3,185 
Pacific States, Portland: . 26... cc ccccecccs 649 Rae. acacet. ‘canwea b aweven” ° aattent TE -wetamuae) dapeda = reeecem 1. \enuee a eae 
PUMCRGS, THNE Sn go <casccccseesecses cos 42,855 Gates Ws ddee.” (eee A eeeede” Seeeenes 2,151 TAO acaxen)... mecsese. Komen eneeee 
astiotic WE. 5, 2.0 akdnue ene eae ed os 94,267 65,676 ry en akties | raat 38,779 16,038 —92 226 
Pennsylvania Fire, Philadelphia............ 658,935 400,430 11,384 401 160,406 105,796 217,920 56,725 36,900 13,833 
Peoples Fire, Heelietick 12...  ccshaecene: 17,359 4,295 2 re Ser ree eas [| rent ae \- ere ¢ 
Peoples Nz BMaE HOM occ cciscs actos 66,493 19,808 538 13 4,907 2,960 27,417 21,763 1,099 41 
Philadelphia F. & M., Philadelphia......... 204,036 73,983 7,246 238 216,308 89,466 166,860 33,061 13,025 3,417 
Pisenix, Fimethienls ss5,.c« socis + ot ea Bootes s 694,433 313,567 27,116 893 187,264 124,049 722,753 346,646 30,182 37,306 
inh Ree DE ee coe ea cewacs.. . lercites 4 cicne Sexdee.  cneded, =  cedece |  eammuee 4 OE ©.” ckelel) Secteaek OD wacdae  ‘¢dtuan 
Potomac, ‘Ww Ce ES Orr ee 702,568 175,759 See. Sites | eandiees aes 37,477 842 55,773 32,025 ......  cevess 
Presidential F. & M., Chicago...........+5 11,968 8,960 564 ane, eee 8,183 650 1,093 71 
Providence-Washington, Providence........ 452,774 190,976 5,514 407,720 228,124 129,614 54,856 6,445 27 
Dikien NM, iiiadina ns ves ne desissincinsiec'ens 1,359,774 574,379 =. 26,500 155,145 41,903 290,468 54,607 50,849 34,823 
Reliable Fire, Dayton.......2.-esceseeecess — sevnes uses ~ iste \ Ssedie Alectens << oneee 1,916 144 467 749 
Reliance, Pilagenhia. «oo ssccccccceceese 48,291 49,043 760 BOG. esccns . seedes 31,904 16,513 251 153 
Republic Of Texas......00ccsccoccccesesses  secers avon NOOR Scans | le deevet , weemac 99,845 35,539 athee sane 
MEDUDNG Eee Ar oa ocean wp asaineidse secs 35,921 12,427 3,963 GE casase . “cegeue 33,971 30,844 257 12 
Metailees: Glia. CIty. . oa. kc edenincsnsins 56,098 apie toe = tee S  Vecaeh - taaeeed 19,448 MMe -icsivatd Rexegeresenedas ss one 
Rhode Island, Providence are eee 2,527 MF oscuss- sanmae 202,675 40,811 7,980 5,200 
Richio (ee og nah cavaesnwene: 89,443 65,780 17,458 UME. Sshece-, teeeees 27,689 24,241 2,183 155 
CASES ie cen" ina ig pane aeons Aprepe ees 59,967 27,326 Paes acess 13t Nie 28,010 16,645 205 437 
Sa vasiA eon hoo eke ce coe, aoetnaas wtoodeedee. “We Glee 6 Mte ene ee searems “laaeann 6,919 5,004 1,287 1,484 
RUMI CORR oe a isla eine. anos hota cares 342,173 184,335 19,932 1,539 40,958 12,390 327,956 119,269 6,602 9,125 
Security, Ds ee cc eene coane aaa ais «aerate 13,677 Gee §aacace sd Vrencdee Do eeeaa\Cnoecen 76,374 1 eeenes  sonlpiee 
ee PANE Ons hme 8 ede adecede | wlaeem  seeece \yaenmnan © Seeeew 8 i eegas a. Be. Zeeeset). lascane | eeeane. Sane 
South Gua Columbia io secapees Ree Ee os ree ee ee Ce Qe 3,671 1,828 466 801 
Southern Home, Charleston.........+ee+eee- 6,709 3,393 GATE - chadse. | Moveee “seems 20,884 21,319 5,068 40 
Springfield F. & M., Springfield pedpes aeons 1,477,458 614,590 29,746 1,589 144,202 48,281 854,582 156,907 50,939 33,682 
St. Paul i. & M.. S€ Paul. ......ss0cesees 1,902,698 941,888 24,475 1539 2,304,424 723,327 905,654 176,751 32,046 17,239 
PGGIEN ME Fe stata cat cer ee vacsbaste Vweetvad shesee. 9 waacee Cacger | Lesceea i seens 31,196 STIG“ cwscse | aecaan, —cevenee <a 
Standard, Reig ney: are a ee eR MER tel (ad osghe S-aaecee | eeeden G cedvess . dtaned 38,929 22,010 2,470 826 
URMIII BI ong ae 5550-0045 nennsnedens 173,408 73,672 SAG ice. b erect waeeees 12,190 4,935 ,354 1,201 
ae, WE Wits ccs Sate enc eatendecseee 169,526 89,017 4,116 161 25,187 16,961 94,933 92,314 4,980 3,475 
Seivvesnie Be Sh s.siccchacsescoccsseceas 301,566 154,476 GE. fc cttw igecesn “ fandan 46,464 41,523 3,969 33 
MIneri Ce: PEM 5 ois 5s sc seas ceidsocet <SG0NE “Saco: 3,759 ery 87,877 89,221 1 9 
Transcontinental, | oh RP re re 76,678 25,291 fare 114,833 3,948 12,542 12,406 Se. seman 
Travelers Fire, Hartford.........-.000se0- 1,208,538 443,927 27,537 25 20,339 4479 261,982 144,823 76,693 32,389 
te City, ee EE Pee ee eye 95,196 agent Jwastear eee COR dada 56,993 FOR jicdie -gequee” Saeeugme nee 
SON EE ccc cceseswsdeosegess. weeeee wmeAE | ce cawoltle |b eeeee wag 0 ee 0 edeaisa. 0) teen Aiwa ee ae ie ROR ee cs 
United Asn: OMMERGNM oc. Sa Gadiakete oe ebaemee sesaes Wadena, keesme J eeeses gomees 10,590 5,678 466 2, = 
United Firemen’s, << ae eh aeeinwe 207,768 94,938 4,749 eae ee 34,616 44,355 6,490 
United States Fire, N. V........2ececeeees 1,454,392 612,186 60,296 1,095 367,236 247,692 625,914 239,925 26,574 10,021 
U.S. Merchants & Shippers, N. Y......... 545,399 240,207 28,971 923 506,111 261,571 50,010 44,403 3,667 95 
Utah Home, Salt Lake City Ri eee ee ge Moiataws,  ¢ eee oe ~ pena *-¢ ewes 4,585 23 790 _ 360 1,166 4 
Victoty, pyr ag ip eae ere 70,803 35,994 103 WO. ! vatae.  gaawens 0,088 io gos 851 
heen ee INN. ca caccbccwoe DS ikeeeee  cccane Seingase | Seieeee  sevecs  cadees OD 7, OP ee eee ee a 
Wertentint I. Ws cco cceccccescssscucess 309,952 176,274 16,852 751 42,915 32,693 2, 188,585 35,088 7,284 
Western Fire, Fort Scott........... ery Aer 9,853 On eai tec | wedace _dadeen |, Deegan lini ed wane: sa eemeeey — aenee el Seaeeee ses aoe 
Wht WEEE cas a sccccetcecctcuses “dances  scaces 2,071 Sih sacnce. eaten 6,575 Pe ee a kde Pees 
World F. & M., Hartford. .......-.eeee0.- 193,462 113,991 ee 130,201 107,097 55,495 38,036 4,496 4,539 
89,614,394 45,336,037 1,667,753 74,195 26,067,940 14,141,717 31,050,384 13,479,343 14,381,432 8,219,654 1,847,800 957,032 


Totals, American Direct Writing Cos..... 





35 








THE -SPECTATOR 








Thursday 











CASUALTY SURETY 





ES. . . cenacens cee gnnsods $2,500,000.00 
Re eee Se een 13,710,847.70 
CS Se SARE ear 8,710,847.70 
Surplus to Policyholders......... 5,000,000.00 


. A Sound Company with Sufficient Experience to know the 
Needs of the Agent and to Co-operate with him. 


General and Regional Agencies are open iu tne following 
states: 


Delaware Missouri 
District of Columbia Nebraska 
Illinois New Hampshire 
Indiana Ohio 
Kansas Pennsylvania 
Massachusetts Vermont 
Michigan Virginia 
Wisconsin 




















GO AFTER THE OTHER FOUR 


The National Bureau estimate advertises the startling 
fact that only one in five of this country’s 22,000,000 
autos are insured. 


YOUR FIELD RIPER THAN EVER! 
REAP IN 1927 





“The 25,000 fatal accidents in 1926 
pave a way for those with insurance 
protection to sell. 


“These automobile fatalities are so 
many tragic warnings; while the les- 
sons taught in the hundreds of thou- 
sands of injuries which occur every 
year, keep educating the public in 
their insurance need.” 











ROYAL INDEMNITY CO. 
CASUALTY INSURANCE—BONDS 
150 William Street 
NEW YORK CITY 





































Come and Grow with the 


LARGEST COMPANY IN 
AMERICA FOR ITS AGE 


Competitive Policies, including: Juve- 
nile, Group, Wholesale, and all forms 
of standard and substandard policies. 


Write to 
CHAS. E. WARD, Agency Manager 


SHENANDOAH LIFE 
INSURANCE COMPANY 


Roanoke, Virginia 


R. H. Angell, President 
W. L. Andrews, E. Lee Trinkle, 


Secty. and Treas. Active Vice-Pres. 
(Ex-Governor of Virginia) 











DETROIT FIDELITY AND 
SURETY COMPANY 


Home Office, Detroit, Michigan 


Homer H. McKee, President 





Our agents are ever commenting 
on the exactness of our service. It 
is the particular feature of our 
business that the officials and em- 
ployees of our company are striving 
to give. 





Capital and Surplus over $3,000,000.00 
Licensed in 38 States 
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MULTIPLE LINES SECTION 


PREMIUMS AND LOSSES IN 1926 INIMPORTANT LINES (Concluded) 























MOTOR INLAND SPRINKLER 
COMPANY VEHICLE EARTHQUAKE MARINE TORNADO H AKAGE 
American Stock Cos, Premiums Losses Premiums Premiums Losses Premiums Losses Premiums Premiums Losses 
Mutual Companies 
Central Manufacturers Mutual, Van wn, ¢ Ox, 457,562 N° ciate eee wees ~ ninaliealae 20,001 Cr ae ee ee pee 
Lumbermen’s Mutual, Mansfield....... Be 143,382 26,783 1,757 MOS decease > edgace 20,708 See care |: Bee dike 1,452 94 
Millers Mutual, RIM Ss ae, ate y Mw eosve es Sey > es Se « ee. 32,458 2,438 245 61 1,403 70 
Totele, DAGON. 6s ods s 3 600 60s. Sos cae 600,944 225,230 7,627 Me avsgsc | <theee 73,167 5,724 245 61 2,855 164 
American Reinsurance Cos. 
Asestican Reserve, IN, Yo occ ccc cccscseevecss 0,078 8,275 13,728 MS Gcacsace yaader 54,312 43,617 8,710 8,127 8,638 5,159 
OE OS ee er cere 3 —207 12,422 Lah ea ee & 37,636 21,465 _ ere ys 3,526 2,777 
ey MORNIN TEL Ws 5 cin cw cid cveawes asus 20,44 58,215 12,81 56 39,305 16,020 63,105 44,281 260,031 161,635 2,516 3,938 
SEE OS rer ere 30,250 1,176 7,606 72 TEGOR. davai 44,716 9,174 500 8,437 414 
RIM OE a6 hvac ccd eelssddvdetnaces 39,796 27,847 23,329 RES, Rodtia ce 2 Geuenes 109, 910 103,821 32,483 11,423 16,292 3,510 
Inter-Ocean 1 < ae Cedar Rapids....... 28,683 2,125 8,616 ME cccwee '.. vesaade 280,198 48,121 189,526 68,629 196 100 
ee. Ee he SOR eee i 29,301 12,314 BR cceals  Shabta ey 55,244 Ge eek ececue 5,758 4,304 
New England, Pittsfield RE ee a ere — 202,887 —836 —94 Sedna ~“hebas —1,404 ME. ceawae Ss, saceiue 114 
SER A a eer ee ee 0,883 8,210 25,784 We .atdatan _« | sehacwes 60,750 78,669 1,430 491 6,155 4,380 
Pilot Reinsurance, MNT: ho te caaieccotedcs  - wtedoe. Meir oles Cae .méetad \saeceo? perked 36,328 See Oe ee ee . -besaee 
Prudential of Great Britain, N. Y............ 6,953 2,935 12,732 1 1,391 93 41,321 56,543 11,640 4,472 11,844 3,252 
OS Ae a Mee ee 211,792 161,741 54,574 2,887 296,380 117,907 218,268 220,825 33,940 15,489 25,222 17,289 
Totals, American Reinsurance Cos....... 267,499 298,782 190,625 7,301 348,081 134,020 1,000,392 698,302 538,268 270,678 110,072 45,237 
Direct Writing Foreign Companies 
Atlas Assurance, MG c i aniae oe deaeve 5G maee 295,341 163,389 14,842 Se avvere ° senor 148,632 Te? -“assawes Cactdes 3,601 3,798 
British America, Toronto..............++0++ 174,299 102,742 20,461 387 10 30 63,591 50,628 2,533 909 8,053 1,696 
Dia: GORGE, SMEG... Sdccccccess.ceec za 339,068 224,051 eee | nod | * esasee” “eeaeen 13,350  -  6desea” “euvgce '  vauemr | ‘oaauee 
Caledonian, Edinburgh ROSEY Ree Sen Eee 861,441 449,866 9,638 Be: :eSacaa atin > Wachee 60,913 SSRN | sazadeyy 'edandes 3,492 1,049 
CANON, HUUMUNEEN IS oc os ocas cdilenccceseceve 386,514 229,178 STE tc ades 415,748 189,644 11,775 13,141 idan - (xedggeiu:, eacetuiee bea 
Commercial Union, London................- 639,137 1355,938 pS er 2,881,278 1,169,306 373,813 117,288 18,310 15,965 17,988 7,836 
Eagle, Star & British Dominions, London..... 550,114 309,116 19,844 349 141,360 68,070 72,112 Gaaee  wonwee ~~ oesdee 8,074 4 
Law Union & Rock, London................. 61,690 36,419 285 ye Oe ae Bee 041 pS Ae eer ee 1,031 
Liverpool & London & Globe, Liverpool...... 905,765 480,477 24,033 861 210,128 127,636 508,752 493,842 41,905 16,485 27, 18,556 
London & Lancashire, London............... 489,818 262,320 2,002 212 eee 152,979 86,324 edie anes 3,376 933 
London & Scottish, London................. 28,919 7. Se Pe eee, ee 248,651 123,126 22,476 SSO ccwdaw |. seeees 1,335 3,015 
London Assurance, London.................-. 931,431 409,132 11,205 64 182,007 91,006 81°047 po ee es 2,841 515 
Netherlands, The Hague....... 5a 170,398 pt. gS eR One ame a 2 29,789 Se: sacucd) secese. ~ kenden, . Pesan 
ee DE MENS 6 ioc esc veeos eevee c | 6 States ~~ Racaes 10,366 188 45,768 30,141 ,661 1,661 a —439 1 
North British & Mercantile, London......... 700,170 433,706 12,611 214 426, 340 158, 360 324,494 143, 602 24,701 24,920 96,682 34,252 
Northern Assurance, London. . 413,141 233,853 12,845 119,437 37,605 215,293 STG Sc csicdeacad'. Veronese 14,976 12,516 
Norwich Union, Norwich..... 349,615 220,821 16,009 772 164,141 64,055 117,301 80,912 7. eames 4,164 9,639 
POSE WOMEN ss oc eho cccceeees a 334,810 149,439 Tf re oe 98,656 45,971 136,776 37,401 4,865 1,863 9,749 5,959 
Phoenix Assurance, London............+.00. 535,689 331,043 15,981 294 8,529 3,464 158,247 TOGOe). éadaca’. ‘satiecs 24,511 : 
CEE, SINNED so 6.046.666 60 6 oe eteesccinr 54,338 SEER catia’: seaweed /caepeue  sdacenne seeee ol - cee aves .. Rebtens 
Mira, TAUUEBORN 6 i'6.645:c5 8 se Cece secavscene 1,515,036 757,373 34,388 1,584 224,039 G2343 455070 FUUGTR  ciccce 286 ctetne 40,051 17,387 
Royal Exchange, ee eiparinapaea euignen 7,3 165,913 4,822 382 89,990 32,109 887 33,870 1,007 4,473 4,825 6,462 
Scottish Union & National, Edinburgh........ 338,913 132,901 8,450 lb ks Cadena ~ icueeae 145,365 41,411 2,067 899 9,755 5,098 
State, Liverpool....... Retdaceiacvccnccetuwes 88,387 74,671 ME? “Saves «cteeces  —vanncd 43,954 GE EE  cdemek  gebdes 3,155 1,698 
Sun, London......... eee oe 657,895 319,012 bn ie 177,212 57,158 150,574 Re. -taceue o. geouwa 2,842 1,469 
Svea F. & L,, a ag Saw gids si uceilinn ae een ae 105,210 SEIS «= nkeas.- weadss | cehkeme eheaees” “Seetess) Seettel) ” sdpeeme | escent 0 eee eee 
Tokio M. & om E Dee tare ae eeee en davee 251,511 102,950 ee 367,849 137,857 37,516 48,589 1,925 4,144 1,345 
ST URES | EL i a ee SB ie 169,745 94,268 Cf: | Re 29,085 4 97,925 29,456 7,039 2,074 
Union, GIN: 6b civ etc e ne buncatiocnedeeurxsie 195,770 370,020 18,689 613 42,571 79,673 133,981 ear 5,167 9 
CIE EEE 22 gta RSIS i ae te 122,539 52,991 44,925 807 14,524 357 133,148 ee eee 14,542 5,128 
Western Assurance, Toronto................. 164,602 82,752 26,455 619 117,809 50,965 82,530 40,756 3,660 1,400 6,831 1,542 
be errr er 788,377 344,733 15,430 322 20,157 2,014 69,489 Pe ere eae ce oe 2,233 5 
Totals, Direct Writing Foreign Cos....... 12,866,957 7,113,303 414,284 8,807 6,025,620 2,539,677 3,976,859 2,428,694 101,067 66,914 327,026 153,133 
Foreign Reinsurance Companies 
DANCE, ‘CARROT. 0 5 6's. 0 5.4 a:bisd 0.0 ou 600s sine 367 329 11,539 Re, etwas —7,380 27,541 Sr eee —547 983 
Christiania CT CRR cls tate cecces <p Racket. - <cumea sibevian& “ieee | <cnwae Mo aeeaan 84,012 EUGG ~Cssedse nn een 11,311 3,221 
Jupiter General, Bombay Sales eere sue Cees bol 9,164 6,663 1,659 89 996 46 473 18,439 1,464 1,185 572 902 
Kyodo Fire, CMM Fee nc s ves eats sce 11,518 Bae OG epee dances |= eeaeam 7,424 cee‘ owauma | “adaats 512 1 
Metropolitan National, Havana.............++ 148, 464 128, 155 4,456 Be -svoese. “anaes 14,859 Gaae © ‘wioave Wesanas 392 7 
Newt TIA) MOMMDON 66 andi sve vetecuorese 2,558 1,003 1,343 MED canstist | oS puvems 12,158 30,696 8,810 1,972 2,727 761 
J ST Rs ees cp re 991 480 Me tka Navedue’:! dates 4,421 19,371 5,870 1,378 1,043 391 
Prudentia Re- and CANE, CUI. ccccccceses 51,868 DEO . deteaal. <Ssvere uekeees —. “baewee 137,720 SEO! ccodde. “naa 23,123 12,746 
Reinsurance Co. Salamandra, Copenhagen.... 18,568 14,242 34,833 Gen hace), copes 101,789 112,811 3,337 1,145 9,664 9,453 
SUNN, CUE ccc aS cccbcccavsccectee ~ | Sieead  Sinccsiae sc Sae ee |e in ee eal eemeea 35,632 SERS ‘cansas, 9 ccnaen 7,095 2,256 
Skandinavia, Copenhagen................--- 280 358 545 GL atssixs —232 6,973 6,387 313 62 122 56 
Swiss Reinsurance, | Re rere 218,179 146,979 34,258 Me iciuw © ““eobares 132,562 pee eed 20,184 15,794 
Union & Phenix Espanol, gS” 42,407 26,105 18,076 295 i -  dwmes 32,539 83,489 Ge, | an ameas 2,093 340 
Wid Ae DONO cen iccccdincess “Radece Se. ikcaeey eae 2,031 1,033 13,293 GAN: “cthase,!” “s2eens 5,658 3,508 
Totals, Foreign Reinsurance Cos......... 504,364 343,612 112,235 2,710 3,025 —6,533 611,396 655,987 19,863 5,742 83,949 50,419 





Grand Totals, American and Foreign Cos.103,854,158 53,316,964 2,392,524 


f Hail premiums earned, $347,808. 
x Includes adjustment expenses. 


h Includes aircraft. 


i Includes $750 aircraft. 


lIncludes $6,363 aircraft. 


93,042 32,444,666 16,808,881 36,712,198 17,268,050 15,040,875 8,563,049 2,371,702 1,205,985 


m Includes $267 aircraft. o Includes $1,907 aircraft. 








Shoot Straight at Sales Target 
(Concluded from page 29) 


think plate-glass insurance. Every time you buy 
a cigar, shirt, flowers or candy you do so be- 
hind a store front, over a show case, or in 
front of a mirror. To the extent that you pa- 
tronize the tobacconist, haberdasher, florist or 
confectioner you have claim of reciprocity upon 
him. Think plate glass the next time you pa- 
tronize him and then talk it. If he is not in- 
sured he may see an avenue of increased trade 
by giving you his order. If he is insured per- 


haps the agent is not as frequent a visitor in 
his store, or perhaps he may be overcharging 
him for the insurance. Many mistakes are made 
in measuring glass with resultant incorrect pre- 
mium charge. Offer to check up his policy. It 
may be correct, but you obtain the expiration 
date and an increased patronage up to that date 
will make more frequent contact and possibly 
result in a switch of the business to you. 


The commission return justifies all the ef- 
forts you make. The average premium is $26. 
Is that any less than your average accident pre- 
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mium? Surely it is more than the average fire 
insurance premium. You earn on the average 
$6.50 in commission. Do you earn that average 
commission (and with as little work) on your 
compensation or public liability lines? 

In closing, and returning to the original 
thought—are you shooting your sales ammuni- 
tion at the right target? Work up a composi- 
tion sales talk based upon the few suggestions 
herein contained and the many others that are 
so frequently available, and fire a round or two 
at this target that you may have overlooked. 
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OVER HALF A CENTURY OF INSURANCE SERVICE 





SOME FIRE, CASUALTY AND MISCELLANEOUS INSURANCE PUBLICATIONS OF 


THE SPECTATOR COMPANY 


Standard Insurance Publishers 


THE SPECTATOR 


An American Weekly Review of Insurance—Subscription, $4.00 Per Year 


THE INSURANCE YEAR BOOK SERVICE 


FIFTY-FOURTH ANNUAL ISSUE=1926 


This issue of the three volumes of The Insurance Year Book renders an additional service in the form of Monthly 
Bulletins, which are issued regularly—one in conjunction with the Fire and Marine Volume and one in conjunction 
with the Casualty, Surety and Miscellaneous Volume. These Bulletins contain summaries of reports of Insurance 
Departments on companies, company changes, new companies projected and other information of value. Special 
Confidential Reports will also be rendered to subscribers by our Research Bureau of Insurance. The Insurance 


Year Book therefore presents. 


A COMPLETE REPORTING SERVICE 
Financial Statements—Monthly Bulletins—Special Confidential Reports 





Fire and Marine Publications 


Agents’ and Inspectors’ Pocketbook of Fire Protection 
Agent’s Key to Fire Insurance 

Appraisers and Adjusters Handbook 

Automobile Insurance 

Building Construction as Applied to Fire Insurance 
Crane’s Expiration Registers 

Distribution by States of Fire Insurance 

Fire Insurance Agent and His Agency 

Fire Insurance Inspection and Underwriting (Third edition) 
Fire Insurance Law Chart 

Fire Insurance Laws, Taxes and Fees 

Fire Insurance Pocket Index 

Fire Prevention and Protection 

Fire Underwriters’ Rating Bureau Map 

Fire Underwriting Profit and Loss Tables 

Hand Book for Fire Insurance Agents 

Making of the Fire Insurance Rate The, (in press) 
McGarrity’s Rapid Premium Calculator 

Mutual Fire Insurance Fallacies 

Operation of 80% Average Clause 

Quick Pro Rata Premium Table 

Ready Reckoner for Earned and Unearned Premiums 
Ready Reference Ledger 

Reports of Fire Insurance Companies 

Semmann’s Fire Insurance Cancellation Tables 
Special Agents’ and Adjusters’ Handbook 

Special Agents’ Electrical Handbook 

Stock vs. Mutual Insurance 

Underwriters at Lloyds, London 

Universal Manual of Fire Insurance Cancellations 
Weakness of Mutual Fire Insurance 

Where Fire Insurance Dividends Come From 


$2.50 
3.50 
5.00 
3.75 
1.50 
6.50 up 
20.00 
1.50 
6.00 
3.00 
25.00 


4.25 
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7.50 
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Casualty and Miscellaneous Insurance Publications 


Accident Insurance Manual 


$4.50 


Adjusters’ Manual for the Settlement of Accident and Health 


Claims, 1926 edition. 
Automobile Insurance 
Causes of Disability 


Classification of Occupation for Accident and Health Insurance 1.50 
Claims Arising from Results of Personal Injuries 3.50 


Cutting the Cost of Auto Insurance in Half 
Daily Casualties—an accident leaflet 
Defying Fate—an accident leaflet 

Digest of Workmen’s Compensation Law in 


the United States 5.00 


Handy Chart of Casualty and other Miscellaneous Insurance 


Companies in America 75 
Health and Life Insurance Tables 10.00 
Industrial Claim Adjuster, The 1.00 
Investigators’ and Adjusters’ Hand Book, 1926 edition. 3.50 
Manual of Fidelity Insurance and Corporate Suretyship 2.00 
Method of Reducing Liability Rates 1.00 
Practice of Insurance Against Accidents and Employer’ Liability 2.50 
Pocket Register of Accident Insurance 75 
Practice of Workmen’s Compensation Insurance 4.00 
Principles of Surety Underwriting 3.50 
Selection of Risks by the Casualty Solicitor .50 
Selling Accident and Health Insurance 1.00 
Social Insurance, by I. M. Rubinow 4.20 
Something is Always Happening—an accident leaflet 10 
Surety and Casualty Salesmanship 4.00 
Standard Accident Table, A 1.50 


Tables of Comparative Benefits of Various Compensation Laws 1.00 


This May Happen to You 25 
Thousand and One Hints to Industrial Agents 1.20 
Underwriting and Investment Profits and Losses 10 


Sole Agents for all works handled by CHARLES & EDWIN LAYTON, of London, England 
Send ten cents for complete Catalogue of Insurance Publications with descriptive circular of books listed above 


WHEN IT IS PUBLISHED BY THE SPECTATOR COMPANY IT IS THE STANDARD WORK oN THE SUBJECT 


THE SPECTATOR COMPANY 


CHICAGO 


NEW YORK 
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Sidelights on Aviation Insurance 


To assert that avi- 
ation insurance de- 
pends entirely upon 
the success of com- 
mercial aviation is 
to state a self-evi- 
dent fact. The truth 
of this is instantly 
apparent. What in- 
ee dividuals, and even 
some nations, lose 
sight of, is that the progress of commercial 
aviation cannot be brought about by “physic 
influence” or by rubbing an Aladdin-lamp of 
hope. While, theoretically, insurance should 
help a still-embryonic industry to become finan- 
cially and independently stable, the demands of 
careful underwriting do not permit the compa- 
nies to gamble foolishly with the money of pol- 
icyholders or stockholders. The problem, there- 
fore, is up to private capital, which may see in 
the aeroplane a profitable field for investment 
without much aid from anyone except, perhaps, 
the government and the soundest insurance com- 
panies. In the United States, at least, govern- 
ment assistance is essential if commercial avia- 
tion is ever to become a nationally-established 
entity. The American people abhor the prin- 
ciple of government ownership in any guise; but 
the aviation situation in this country, though 
not calling for government ownership, pleads 
for government activity and supervision in the 
matter of adequate and properly-equipped land- 
ing fields. 





ADEQUATE AIR Routes NEEDED 

Just as the cities of the West were miade 
possible by the building of railroads and ter- 
minals, so the commercial success of the aero- 
plane depends on proved air-routes, marked by 
passenger and freight air-depots. In order to 
achieve this, it is vital that government aid be 
evoked to appropriate or purchase land and to 
erect suitable hangers, machine shops and re- 
pair plants to care for the planes of those who 
travel the highways of the sky. Private cap- 
ital, in the majority of cases, is averse to 
permitting large sums of money to remain in- 
active, as would be the case if invested in land- 
ing fields, and, unless the government comes 
forward with a foresighted program of assist- 
ance along this line, our country will remain 
largely unaware of the commercial advantages 
otlered by the heavier-than-air craft, and Euro- 
peans will continue to lead the world in such 
enterprises. Lighter-than-air craft, considering 
the great amount of money involved in build- 
ing and operating them, and taking into account 
the fact that a large share of the capital is 
ventured in each ascent, are not a present con- 
cern from the standpoint of insurance com- 
panies. 

It has been said that aviation insurance de- 
pends upon the development of commercial avia- 
tion. Since it is everywhere evident that the 


By W. Evucene RoescH 


aeroplane, its design and its theory of flight are 
looked upon as being of recent birth, it may 
be interesting to offer a brief summary of the 
evolution of modern man’s newest form of 
transportation. 


EarLty EXPERIMENTS 


As far back as 400 B. C., Archita of Taranto, 
a philosopher and inventor, who is credited with 
being responsible for the screw, the kite and 
the pulley, is said to have designed a mechanical 
bird that could fly. Aristotle, about three cen- 
turies B. C., wrote a treatise in which he de- 
scribed the muscular variation produced in the 
wings and tails of birds while in the air, and 
mentioned man’s flight as a possibility. In 260 
A. D., a Roman emperor named Gailienus dis- 
covered that a surface, opposed to the air, and 
passing through it at a given angle, gave rise 
to a force which was the antithesis of gravity. 
This is the principle behind the twentieth-cen- 
tury aeroplane. 

Experiments with gliders date back to about 
1050 A. D., when a man named Oliver Malmes- 
bury, with a pair of mechanical wings attached 
to his arms and legs, jumped from a high 
tower in England and volplaned approximately 
300 feet. Another individual, in 1499, glided 
from the top of Baglioni Castle in Perugia, 
Italy, and covered a distance of nearly 700 
feet before he crashed to the ground. It is 
rather curious that a man who is perhaps bet- 
ter known as an artist than as a delver in me- 
chanics should have been one of the first to 
leave drawings and sketches of flying machines 
behind him. Leonardo da Vinci, in 1500, hit 
upon the theory and operation of the forces of 
lateral and longitudinal stability as applied to 
heavier-than-air craft, and conceived the idea 
of the helicopter. Later, about 1700, a Jesuit 
priest named Lana designed a dirigible, which, 
though its conception caused the inventor to 


be tried for sorcery, was probably the first 
actual representation of a lighter-than-air craft. 
He also predicted the use of dirigibles in war- 
fare to carry bombs and attack cities. 

The first aeronautical patent was granted on 
April 19, 1709, to a man named Gusmao, and 
was awarded by King John V. of Portugal. A 
successful flight is said to have been made by 
Gusmao, whose machine was probably a kind 
of balloon, but he was persecuted as being in 
league with the devil and his machine and its 
plans were destroyed. From this time on, 
development of aircraft was entered into by 
many scientists and, on June 5, 1783, a balloon 
designed by the Montgolfier Brothers made a 
successful free flight. In 1891, Clement Ader 
conducted useful experiments with heavier- 
than-air craft and built a flying machine which 
was steam propelled, though it never fully suc- 
ceeded in covering any distance in the air. 
Next came Lillianthal with his experiments in 
new types of gliders and then, in the hands of 
the Wright brothers, in this country, the mod- 
ern aeroplane took shape. 


Tue WriGHT BrotHers’ Success 


It was on December 17, 1903, at Kill Devil 
Hill, Kitty Hawk, N. C, that Orville and 
Wilbur Wright, with five friends, gathered 
around the brothers’ invention. A few minutes 
later the aeroplane, driven by an 8 horse- 
power motor, made a sustained flight of 59 
seconds and covered a distance of 852 feet. It 
is oddly analogous to the attitude of some per- 
sons toward aviation to-day, that many news- 
papers at that time refused to believe the feat 
had been accomplished and would not print the 
story. 

From these tedious beginnings came the mod- 
ern aeroplane which carries freight or pas- 
sengers and is capable of terrific speeds and 
flights that span oceans. Just how soon in- 
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A Very Satisfactory Agency Arrangement is Offered by 


THE NATIONAL GUARANTY FIRE INSURANCE COMPANY 


AND THE 


INDEPENDENT BONDING & CASUALTY INSURANCE COMPANY 
OF 


NEWARK, N. J. 


Our agents are authorized to meet competitive rates 
on all forms of automobile coverage 


Our prompt and liberal treatment of losses helps 
ours agents’ business 


Correspondence Invited. 


ROBERT R. TUTTLE, Vice Pres. & General Manager, 
MILITARY PARK BUILDING, 


NEWARK, N. J. 













































A USEFUL BOOK 


WINDSTORM AND TORNADO INSURANCE 


By FREDERICK L. HOFFMAN, LL. D. 
Consulting Statistician, The Prudential Insurance Company of America, 
Member Amerisan Meteorological Society; American Seismological Society; 

Engineering Section, National Research Council, etc. 





This excellent work covers its subject very fully and practically. 
It is invaluable for informing agents as to 
WINDSTORMS AND TORNADOES 


and provides them with effective arguments to induce their 
clients to carry storm insurance on properties located anywhere 
in the country. 


The chapter titles of this valuable work are: 


1. Storms and Their Occur- VII. Windstorm Insurance 
rence. Premium Rates. 
Il. Causes of Storms. VIII. Regevtonse of Particular 
III. Typical Tornadoes. IX. T. me agg 
IV. Destructive Storms. pans ally mee a 
V. Wind and Hail Losses. X. Cyclones and Hurricanes. 
VI. Weather Bureau’s Tor- XI. Storm Experience by 
nado Records. States. 


WINDSTORM AND TORNADO INSURANCE 


is a book of 116 pages, contains 20 illustrations, is handsomely 
bound in full cloth, with gold stamping, and will be found 
exceptionally serviceable to companies and agents desiring to 
build up their windstorm insurance business. 


PRICES 
Single Copy, $2.50 
BS SS". SS. Ris Se: - ae 
THE SPECTATOR COMPANY 
Publishers 


CHICAGO NEW YORK 














AUTOMOBILE INSURANCE 


By AMBROSE RYDER 
A COMPLETE, STANDARD TREATISE 


Ideal for Agents, Brokers, Adjusters and Underwriters. 
A Handy Reference Book for all Fields of Automobile 
Insurance. 


Covering this unique and ideally arranged book The Eastern 
Underwriter says it is ‘Written in his best and cleverest vein 
by one of the country’s leading experts on the subject.” 

This excellent reference and text-bouk has been written in 
non-technical language, to fill a long-felt need for some standard 
work on automobile insurance—a book that will be of use to 
the man in the field as well as the man in the office. This book 
will save endless correspondence between the agent and the 
home office on matters pertaining to special coverages, policy 
features, how to insure unusual risks, fleet rating, etc. 


DO YOU KNOW THAT 
THERE ARE MORE THAN 20 DIFFERENT KINDS OF 
AUTOMOBILE INSURANCE PROTECTION? 


These and many other matters are carefully explained in 


AUTOMOBILE INSURANCE 


A separate chapter is devoted to SALES METHODS in use 
by successful agents and brokers in various parts of the country. 

A prominent claims man has said: ‘I have read Automobile 
Insurance and it has given me a better understanding of some 
automobile insurance problems than I was able to gather 
during many years of practical claims experience.” 

It is an ideal book for young people in insurance offices, who 
are anxious to broaden their knowledge of automobile insurance 


LEND THEM A HELPING HAND! 
Price per copy, $3.75 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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surance companies may be called upon to take 
an active part in safeguarding large investments 
in aeroplanes cannot be foretold with accuracy, 
but many foreign insurance companies, and 
some in this country, are already engaged in 
writing this type of coverage. Air-traffic rules 
are in force in almost all nations, and Euro- 
peans have realized that much of their future 
is dependent upon the continued success of the 
many passenger and freight-carrying aeroplanes 
that now afford transportation between Eng- 
land and the Continent and between Inter- 
Continental points. 

Any discussion of the operations of aero- 
planes in the World War would be out of 
place, but the tremendous impetus given to aero- 
plane design and construction in recent years is 
undoubtedly due to their performance in battle 
and to the exigencies of the days between 
August, 1914, and November, 1918. While the 
past few months had witnessed remarkable rec- 
ords in aviation, it is in the less expensive and 
more useful type of aeroplane, passenger as well 
as freight, that the future of aviation insurance 
probably lies. A recent motor-glider contest at 
Lympne, England, witnessed machines which 
flew 87 miles on a gallon of gasoline, had a 
speed of 75 miles an hour, were restricted to 
engines of not more than 7% horse power, 
and had an average cost of about $1000. The 
possibilities of such craft as pleasure and com- 
muting aeroplanes are almost beyond conjec- 
ture, and the insurance companies in the future 
may be asked to furnish financial protection. 


PRACTICABILITY DEMONSTRATED 


The practicability of commercial aviation has 
been established beyond a doubt. Pianos have 
been carried from Washington, D. C., to New 
York city by air; Henry Ford’s aeroplanes 
each transport 800 pounds of mail, amounting 
to 32,000 letters, between Detroit and Chicago 
at a saving of $1250 each in postage and over 
four hours in time; and new air routes are be- 
ing inaugurated constantly throughout the 
country. During the past few months, the 
American good-will flyers made a 20,470 mile 
trip around the rim of the South American 
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LoapING Express MATTER AT THE LONDON, 
ENGLAND, AIRPORT 


continent; on May 5, 1927, Captain Saint Ro- 
man started on his non-stop flight over the 
South Atlantic Ocean from West Africa to 
3razil; on April 14, Bert Acosta and C. D. 
Chamberlain set the mark for sustained flight 
at 51 hours, 11 minutes and 25 seconds; and 
even now, plans are nearing completion for 
Captain F. P. Courtney to fly from England 
to Canada and return in a seaplane. All these 
events are in the nature of pioneering achieve- 
ments, but they prove the trustworthiness ~ of 
present-day motors and aircraft and _ the 
example of the leading European airways has 
shown what can be accomplished in the field 
of accident prevention on regular routes. Fig- 
ures for 1926, in this country, show that 6 
airway operators carried 5782 passengers, and 
4 airway operators carried 1,844,455 pounds of 
express. 


AVIATION UNDERWRITING 


The Travelers Insurance Company, Hart- 
ford, was the first to write aviation insurance 
in the United States and the first policy is said 
to have been handled by Barber & Baldwin, 
New York. Now, however, the Travelers 
writes only a few accommodation lines for 
agents and, in common with most of the com- 
panies, is “sitting tight” with regard to such 
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Company of 
America, St. Louis, and the Hartford Acci- 
dent and Indemnity Company, Hartford, write 
some aircraft business, but the bulk of the 
coverage is written by the Independence Fire 
and the Independence Indemnity Companies of 


indemnity. The Indemnity 


Philadelphia. Barber & Balwin are the avia- 
tion underwriters for the Independence com- 
panies and they accept all lines, but reinsure 
to the extent of 90 per cent in London Lloyds. 
Aircraft insurance lines now include fire, theft, 
contents, passenger accident, workmen’s liabil- 
ity, public liability, property damage other than 
contents, and collision or “crash” indemnity. 

The basic rate adopted by Barber & Baldwin 
is 17% per cent, but, allowing all credits on a 
first-class risk, and including all lines, this is 
reduced to about 10 per cent. With a 20 per 
cent deductible, the rate base is reduced to 
about 12 per cent, the premium charge being 
determined by the particular risk involved. The 
work of the Barber & Baldwin office is being 
watched by underwriters all over the country 
and is likely to form the basis for such under- 
writing knowledge as may be applied generally 
in this country in the future. During the past 
year, many companies writing personal acci- 
dent insurance have added a clause covering 
aircraft travel to their contracts; and life in- 
surance companies are also broadening their 
policies to cover such hazards. 


A Future INCOME FoR AGENTS 

When the government of the United States 
fully realizes the advantages, both commer- 
cially and for purposes of defense against un- 
warranted attack, which are offered through in- 
ducing private capital to invest in passenger 
and freight aeroplanes, it will provide adequate 
airdromes either by outright ownership or un- 
der financial plans which will permit individuals 
to pay for the air-depots out of earned profits. 
The future of commercial aviation will then be 
firmly established, and the insurance companies 
will be busy meeting the demands for aeroplane 
fire, theft, collision, cargo content and similar 
coverages. No small feature from an under- 
writing standpoint is the accident insurance for 
aeroplane passengers and pilots, for which there 
will be an increasing need. To the agent, these 
additional coverages, incorporated in his office 
as “special lines,” will mean a source of com- 
mission income which he will be unable to 
overlook without real financial loss to himself. 


Rain Insurance in 1926 


Net Losses 
Name and Location of Company Premiums Paid 
ee ee $46,431 $33,778 
American, Newark ........... 2,362 2,224 
American Reserve, N. Y...... 1,941 813 


PE, OM ic cece adcece ee 21,992 24,737 
Camden, Camden o6566s icici 291 2,148 
Commonwealth, N. Y......... 12,092 10,127 


Dixie Fire, Greensboro ....... 219 288 
Insurance Company of N. A., 





PEDIILS 6 cadeod seen eae 58 944 42,649 
pS BER. Peer ee 8,737 5,058 
North Brit. & Merc., Lon..... 33,717 17,854 
Se ae ar 7,966 8,122 
Old Colony, Boston........... 9,265 7,128 
Pennsylvania Fire, Phila...... 21,995 19,200 
Moses, Hartford oo cccxececs 911 1,219 
Springfield F. & M., Springfiefd 58,944 42,649 
United states. Fire, .N. YViw<ss 18,532 13.228 
World F. & M., Hartford..... 12,513 8,871 

Total cote cece eeececeeees $318,852 $240,093 
ROU SHU dk ck Sekceccseeandeces 75.30% 
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WHAT ABOUT THE YEAR—1927? 


That is the question many agents are asking themselves. 
All companies have good policies, competitive rates and operate under the same laws. 
The Company that can give you the best service, and will help you write the most business is the one to 


The Liberty Life offers to agents: 


Prospects; Illustrated Pre-approach and Follow-up; Local Agency Connections; Special 
Campaign to Conserve Business and to Increase Renewals. 
Agency openings in Kansas, Missouri, Nebraska, Arkansas, Illinois, California, Texas, Colorado, Wash- 
ington and Oregon. 


The Liberty Life Insurance Company 


Liberty Life Building, Topeka, Kansas 





LIBERTY LIFE 
AGENTS 
*“*Drive Sorrow from 


CHAS. A. MOORE, Vice Pres. and Manager Tomorrow” 

































State Mutual Life Assurance Co. 


of Worcester, Massachusetts 
INCORPORATED 1844 


A strong, liberal, low cost 
purely mutual Company 
with a record of 


EIGHTY-THREE YEARS OF SERVICE 
to policyholders and beneficiaries. 


THE HANOVER FIRE INSURANCE COMPANY 
Continuously in business since 1852 

The real strength of an insurance company js in the conservatism of its 
management, and the management of ah HANOVER is an absolute 
assurance of the security of its policy. 
Charles W. Higley, President Montgomery Clark, Vice-President 
J. G. Hollman, Seeretary H. T. rson, Treasurer 
F. E. Sammons, Asst. Secy. A. B. Gilbert, Asst. Secy. 

Home Office, Hanover Bidg., 34 Pine St., New York 
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Honest-to-goodness 
Personal Co-operation 


We believe in team-work, asexemplified in the 
help that is given to every Des Moines Life 
and Annuity Agent. We have always felt that 
= men working together do more than one, 
aione, 


Interested? Write for openings! 














Atlantic Life Insurance Company 
Richmond, Virginia 
Assets more than $17,000,000 
Insurance in force more than $138,000,000 


Atlantic Life is paying 544% interest on proceeds of 
policies left with the Company on the instalment 
and trust fund options. 


“Honestly, It’s the Best Policy’ 




















OPPORTUNITY! 


Desirable Territory Open for Gen- 
eral Agencies. Liberal Contracts. 


THE CAPITOL LIFE INSURANCE COMPANY 


Denver, Colorado 
























ACACIA 


An Institution—Not a Commercial Company 


Insurance in Force........... Over $230,000,000 


eee ase Ck eS a Over $20,000,000 
Ideal Agents Month- 
ly Income Contract 

LOW NET COST REAL SERVICE 


Acacia Mutual Life Association 
WILLIAM MONTGOMERY, President 
Homer Building Washington, D. C. 











ROYAL UNION LIFE 
INSURANCE COMPANY 


Des Moines, lowa 


Offers an unexcelled line of policy contracts. 


Our Juvenile policies, written on children as young 
as one day old, go in full benefit automatically at 
age 5 without re-examination. 


Our special low rate policies to business and pro- 
fessional men are fast sellers. 


We write women on equal basis with men. 


Splendid agency opener are now available. 
Write William Koch, Vice President and Field 
Manager. 


ROYAL UNION LIFE 
INSURANCE COMPANY 


Des Moines, Iowa 
A. C TUCKER, President 
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Honesty Insurance Should Be One of the 
Agent’s Major Lines 
(Concluded from page 31) 
fails, as it often does—the surety then pays. 

The letter of recommendation does not 
amount to much when the man who has been 
honest for years, let us say, gets into a situa- 
tion where a sudden demand for money is made 
upon him, or he falls into bad company or be- 
comes extravagant, or the “jazz age” gets into 
his blood—and he is tempted to “borrow” from 
the man who trusts him, with the inevitable re- 
sult. 

The investigation which the employer may 
make before he puts a man on his payroll can 
well cost more than the premium on the bond 
and “protection there is none”; but when the 
man is bonded by a surety company and the 
employee fills out an application, not only is 
an investigation made, but the surety promises 
to pay if and whenever its judgment is mistaken 
in bonding a man who eventually strays from 
the straight and narrow path. 

Finally, the agent is confronted with the argu- 
ment that the prospect doesn’t like to bond 
his old and trusted men. 

The answer to this seems to be summed up in 
the paradoxical statement that it is the honest 
man who steals. What is meant by that is 
simply this—it is the supposedly honest man who 
embezzles. The individual known to be dis- 
honest does not have the chance. Only the 
trusted man gets the opportunity. In fact the 
majority of embezzlers are old and trusted em- 
ployees. By the very fact that a man is such, 
he is put in a position where he can default 
and yet escape detection for a long period of 
time. 

City, county, State, and Federal officials are 
bonded, although they, by the very fact of their 
appointment, are thought to be “beyond re- 
proach.” They are men well thought of in 
their communities, but they are bonded. So 
are the employees of a bank. In fact, you 
wouldn’t want to do business with a bank 
which didn’t bond its officers as well as em- 
ployees. Again, the newspapers tell the story 
from time to time, about the highly trusted 
cashiers, or even presidents, who “go wrong.” 

Records and daily papers are, in fact, full of 
cases where trusted executives or employees 
have served their employers faithfully and then 
under the impelling influence of some strain or 
trouble, take money belonging to the individual 
or company which has trusted them “all these 
years.” 

The losses to business through defalcations 
on the part of trusted employees have been 
estimated to total more than $110,000,000 an- 
nually. 

By Way oF CoNCLUSION 

The evidence is all in favor of the bonding 
of employees by every employer. Because 
human nature is human nature, however, the 
“woods” are still full of those who have not 
as yet realized the importance of honesty insur- 
ance, as applied to them particularly. 

From the agent’s standpoint the selling of 
honesty insurance is profitable, and he is sell- 
ing a protection which is as necessary to a 


THE SPECTAFOR 


MULTIPLE LINES SECTION 


business to-day as the protection against loss 
through fire. 

So I say again, what I said at the beginning 
—honesty insurance should be one of the agent’s 
major lines. 


What Check Alteration and Forgery 

Insurance Offers 
(Concluded from page 21) 
master—and the rewards are frequently much 
greater. Check-writing machines and safety 
paper are valuable just as “burglar-proof” safes 
and burglar alarms are valuable; but for the 
same reason that burglary insurance is essen- 
tial protection in the former case, check altera- 
tion and forgery insurance is essential protec- 
tion in the latter. 





DEMAND Is Goop 

Check alteration and forgery insurance has 
long since emerged from the “side-line” class. 
It has demonstrated its value, is here to stay, 
and is unquestionably destined to grow rapidly 
from year to year. Those agents who have in- 
terested themselves and their clients in its 
merits need no encouragement to continue their 
efforts in a field which is so rich in undeveloped 
possibilities and which responds so readily to 
cultivation. The demand for insurance against 
check losses is developing so persistently that 
those agents who do not serve their own in- 
terests and those of their clients by being in a 
position to satisfy the demand will represent a 


steadily decreasing minority. 





which would impair a bank’s 


interest is affected. 


The cost of this policy i 


individual loss. 


tection. 


Western Department 


HARDING & LININGER, Mears. 
Chicago 


A new insurance 
coverage of special 
interest to bankers 


Few property owners protect their property against damage by wind- 
storm yet losses of this nature are frequently occurring to an extent 
security as mortgagee on the property. 


‘To meet this situation we offer a blanket windstorm policy which covers 
all property upon which the bank has loaned money and indemnifies 
the bank on any windstorm loss to the full extent that its mortgage 


is surprisingly low. 
cent of the total mortgage interest will provide for full indemnity on any - 


Many loaning institutions have already taken advantage of this pro- 


WRITE US FOR ADDITIONAL INFORMATION 





SPRINGFIELD FIRE AND MARINE INSURANCE COMPANY 


SPRINGFIELD, MASSACHUSETTS 


GEORGE G. BULKLEY, President 


Insurance equal to 25 per 


Pacific Department 


GEORGE W. DORNIN, Manager 
San Francisco 
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NOW IS THE TIME 


To make an agency connection with the 


INTER-OCEAN CASUALTY CO. 
CINCINNATI, OHIO 
Celebrating the beginning of its Twenty-fifth Year. 
Wonderful Prize offers and Home-Coming. 

Special Commercial and Monthly Policies to mari 

celebration year. 
Write Home Office for liberal contracts. 

Available territory in thirty-five states for men of pro- 

duction ability. 














PERSONAL OUR 
TOUCH BEES (fi COMPANY 


WITH a AGENTS 
AGENTS 3 COMPANY 


to Corpany is better, or bigger, than service rendered through thelr 
“Service re oa were nd SS ted eat 


AMERICAN NATIONAL ASSURANCE CQ. 
ST. LouIs MISSOURI 


PANTEE FUND 
LIFE 
Pi tem 
ASSOCIATION 
OMAHA 
Nter-taéhias Pure Life 
Contracts Sakeeut bearers 
Men of Ability Protection 




















GRAND RAPIDS. 
MICH. 
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SHOWING EL ABORATE DISPLAY 





MIDLAND LIFE INSURANCE COMPANY 
KANSAS CITY, MISSOURI 


Backed and endorsed by the most substantial 
and influential business men in Kansas City. 


THE MANAGEMENT. Practical insurance men of long experience 
aad conspicuous success. 


MISSOURI, KANSAS, OKLAHOMA 
COLORADO, TEXAS. The best territory 
in the country to-day. 


DANIBL BOONE, Je.. Peesident JOHN M. SMULLIN, Secretary 


THE COMPANY. 


THE TERRITORY. 





THIRD EDITION 
Thoroughly Revised, Improved and Greatly Enlarged 


Fire Insurance Inspection and Underwriting 


By C. C. DOMINGE and W. O. LINCOLN 


Associate Members, National Fire Protection Association 
Members, Insurance Society of New York 


OVER 5000 DIFFERENT SUBJECTS TREATED 
NUMEROUS ILLUSTRATIONS 
1020 Pages of Profitable Information 
A COMPLETE TEXT AND REFERENCE BOOK FOR 
Fire Insurance Inspectors and Underwriters, Students, Firemen and 
hers Interested in Fire Prevention 
Insurance Terms Defined 
Standard Policy Thoroughly Explained 
Special Forms of Insurance Analyzed 
Chemicals and their Hazards Described 
Manufactured Processes and Special Hazards Listed 
Alphabetically Arranged—Printed on thin Paper—Bound in Flexible 
Covers—Just the Book for the Underwriter in Office or Field 


PRICES 
Flexible Binding, $6.00 De Lure edition, thumb indexed, $10.00 


THE SPECTATOR COMPANY 
CHICAGO - PUBLISHERS - NEW YORK 














Desirable territory open for General A a 
in Virginia, Florida, Maryland, Kentu 
District of Columbia. Excellent oppor 
for producers who can furnish unquestionab 
references. 


Our Home Life Insurance Co. 
Suite 206-7-9-10 Commercial National Bank Bldg. 
WASHINGTON, D. C. 














GENERAL AGENCY OPENING 
DETROIT, MICHIGAN 


A progressive mutual life insurance company with 
over $125,000,000 of business in force has an opening 
in Detroit, Michigan, for a General Agent who can 
show a record of successful achievement. 


Agency and prospect leads, also active actual help 
in securing and training men will be part of the 
company’s cooperation. This necessarily calls for a 
man of ability. 


Give complete production and organization record 
past 10 years. Answers will be treated strictly 
confidential. 


Address: Detroit, care of THE SPECTATOR. 











day 
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